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What's this—a recipe for 
baked telephone? News- 
paper readers may have 
asked the same question 
after seeing this attention- 
getting ad. Carolina Tele- 
phone & Telegraph Co.'s 
“It’s Unlikely” series de- 
picted telephones in unusu- 
al locations. For story and 
photos on CT&T’s ad cam- 
paign, see page 40. 
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revenue with an Alcoa “Compact” Booth! 


Where space is costly, you 
can still attract and serve 
revenue-bearing custom- 
ers profitably with Alcoa® 
Aluminum ‘‘Compact”’ In- 
door Booths. Only 28% in. 
square, this sturdy booth 
takes 26 per cent less floor 
space than the larger out- 
door model! And flush roof 
design lets you fit booths 
closer in tandem where 
traffic calls for multiple 
installations. 

In harmony with any mod- 
ern décor, clean-line styl- 
ing of Alcoa ‘‘Compact”’ 
Booths attracts customers. 
Sturdy construction fea- 
tures heat-treated Alcoa 
Aluminum Extrusions . 
cuts maintenance, virtually 
eliminates damage from 
vandalism. Alumilitef fin- 
ish stays bright and clean 
with only occasional soap 
and water washing. 

Call your telephone job- 
ber for more information. 
Or write: Aluminum Com- 
pany of America, 1810-A 
Alcoa Building, Pittsburgh 
19, Pa. 


*28% in. square! 
tTrade Name of Aluminum Company 
of America 
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FLASHES 
AND PLUGS 


GAELIC GAL GROUNDED. A 16-year-old colleen, who speaks 
only Gaelic (Irish language), found herself lost recently and un- 
able to make herself understood. 

Peggy O’Donnell, from the island of Aran, wandered around 
for six hours stopping dozens of passersby, none of whom could 
speak Gaelic. 

Naturally, one might say, except that instead of being lost in 
New York, Vienna or Moscow, Peg was wandering about in Dub- 
lin, Ireland, where English is spoken mainly. 

A bilingual telephone operator finally directed her to a Gaelic- 
speaking policeman. 


CORNERED. Telephone men who have contact with the great 
outdoors will appreciate this story from Long Lines, American 
Telephone & Telegraph Co.’s employe magazine. 

It seems that two campers were irritated beyond description 
by a horde of thirsty mosquitoes. All the unfortunates could do 
was slap, scratch and suffer. 

Trying to avoid the pests, the men finally got into their sleeping 
bags and pulled blankets over their heads. 

This ended the mosquito attack, but practically smothered the 
campers. Peeking out to get a breath of air, one of the men noticed 
some fireflies and gave a sigh. 

“It’s no use,” he said. ““We might as well give up. They’re look- 
ing for us with lanterns now.” 


HATCHERY OR HOSTELRY? The British host was evidently a 
man who went to great lengths in planning the menus of his 
dinners. On one occasion, he wanted to serve—perhaps as a din- 
ner-table conversation piece—ostrich eggs. 

But securing this unusual delicacy was not easy. When he tele- 
phoned one shop and asked for ostrich eggs, the voice at the other 
end asked, “Fertilized or unfertilized?” 


A BLEND OF CAUTION AND COMFORT. As any visitor to the 
exhibits of telephone industry suppliers at the annual USITA 
convention will testify, today’s telephone booths are almost the 
“last word” in streamlining and efficiency. 

However, John Beckler, of the AP, in a column datelined Wash- 
ington, D. C., recently said telephone engineers are working on an 
air-conditioned glass cylinder with a contour seat, push buttons, 
instead of dials, a microphone to speak into, and a loudspeaker to 
listen to. 

By contrast, back in 1883, the early-day telephone paystations 
that made their appearance were homey affairs. They were roomy, 
had rugs, curtains, screens, a desk, pen, and ink. Writer Beckler 
stated it didn’t take any coins to make the telephone work, but 
what it did take was a coin to get oneself out of the booth, for the 
foresighted designer had provided it with a self-locking door! 


Change of Address 


Please notify your local postmaster and the Circula- 
tion Department of TELEPHONY (608 S. Dearborn St., 
Chicago 5, Ill.) of change of address. Change cannot be 
made without the old as well as the new address. Allow 
three weeks for change of address to become effective. 
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Model LT15 


- $UB-CYCLE 
Transistor 5-Frequency 


Ringing Generator 


Sine-Wave Output—Avoids cross-ring 
and assures quiet circuits. 


Self-protected against overload, short 
circuit, trip battery short or cross 
connection of generators. 


Precision frequency adjustment. 


Modulated audible ring-back tone— 
Available separately or may be super- 
imposed on the ringing voltage. 


Essentially flat regulation from no load 
to full load. 


LORAIN PRODUCTS (CANADA) LTD 





Newby LORAIN 


Now, for the first time, a d-c operated, transistor ringing 
generator having the Lorain deluxe features and yet priced 
to fit the budget of the smallest exchange. The new LT15 
SUB-CYCLE ringing generator, having an output of 15 watts, 
will handle up to about 2,000 lines. The units may be par- 
alleled to accommodate expansion of facilities. 


Low Initial Expense—Fast, easy installation and low 
capital investment. 


Maintenance Free—Reliable transistor circuits—no 
moving parts. 


Input — Low input current both at full load and at no 
load from 48 volt office battery. 


Weight— Only 45 pounds. 


Space—Occupies only 514” of vertical rack space in a 
19” relay rack. 


DESIGNERS AND MANUFACTURERS 


LORAINGZ.2.4 Grtoraiion LORAIN, OHIO Sus-crcif* FLorno 
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PARTNERS IN DEPENDABILITY 


We handle more traffic at § 
less cost since convertin 


300 stations to AE dial” 
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reports Basil Duffy 


MANAGER, MALLARD TELEPHONE COMPANY 


JANUARY 13, 1962 


ALLARD TELEPHONE CoM- 

Mi PANY has been serving the 

farming community of 

Mallard, Iowa, for 55 years. Its 

exchange area covers 60 square 

miles. They have 70 miles of rural 
line in Palo Alto County. 

Like many small manual 
exchanges, Mallard had a steady 
increase in customer traffic. But 
with this increase came higher 
operating costs. Basil Duffy, man- 
ager of the Mallard exchange, 
states: ‘‘When traffic increases in 
a manual exchange, the unit oper- 
ating cost goes up automatically.” 
Higher operator salaries and 
shorter working hours were the 
biggest cost factors. Lengthening 
traffic peaks was another. 

Then, too, Mallard’s manual 
equipment was aging fast. And 
replacement parts were no longer 
available. ‘It would be like trying 
to order a carriage from Detroit 
today,” said Mr. Duffy. Still an- 
other factor was prestige. The 
neighboring exchange had already 
converted to dial. 

Limiting service was out of the 
question. ‘‘We’re in business to 
render service, not limit it,’ com- 
mented Basil Duffy. Adding more 
operators would only raise operat- 
ing costs, thus forcing higher rates. 
It was evident that Mallard Tele- 
phone Company had reached a 
point of no profitable return. 

The solution was conversion to 
dial. Mr. Duffy explained it this 
way: “We knew from experience 
that other companies had faced 
these same problems. They found 
the answer in dial. Dial handles 
increased traffic at less than a pro- 
portional increase in operating 
expense. Maintenance costs are 
much lower and you greatly reduce 
the number of operators. What’s 
more, you give 24-hour service to 
your customers—and you provide 
a much higher grade of service, 
such as selective ringing and dial 
calling.” 

Mallard Telephone Company 
chose AE for its conversion to dial. 
In Basil Duffy’s own words: “Since 
this would be our biggest invest- 
ment, we considered other manu- 
facturers. But AE proved it was 
the best equipped to help us 
convert.” 


Once the decision was made, AE 
set to work immediately. Curt 
Ulman, AE representative, made a 
preliminary traffic survey. His job 
was to find out how much switch- 
ing equipment was needed initially. 
Also, Curt had to determine the 
future needs of Mallard. 

Next, financial arrangements 


-were undertaken. A $50,000 loan 


was negotiated through the AE 
Finance Plan. “Curt Ulman ex- 
plained the entire finance plan to 
us and helped me fill out the appli- 
cation form,”’ said Basil Duffy. 
And he added: ‘‘Curt even insisted 
that we have our own lawyer and 
accountant thoroughly check the 
agreement. That’s what I call look- 
ing out for your customer.” 

Curt Ulman also handled a 
small public relations problem for 
Mallard. It seems that two sub- 
scribers, a doctor and an under- 
taker, had been receiving special 
‘‘secretarial service’’ from the 
Mallard operators. Curt visited 
both subscribers. He explained 
how this was still possible with 
Subscriber Transfer Service, which 
is designed for people who are 
away from their offices often. It 
proved convincing. Both sub- 
scribers now have this service. 

Mallard technical personnel will 
be sent to AE’s free Training 
School in Northlake, Illinois. Here, 
in a few weeks, they will receive 
the equivalent of several years on- 
the-job training in the operation 
and maintenance of AE dial 
equipment. 

As time went on, AE helped 
Mallard in countless ways. They 
supervised the installation of dial 
equipment and tested it. They pre- 
pared routining charts and instruc- 
tions, directory and conversion 
procedures. Everything was done 
to make Mallard’s conversion to 
dial a quick and orderly procedure, 
as well as profitable. 

On September 15, 1960, Mallard 
Telephone Company converted to 
AE dial. Today, it serves 350 sub- 
scribers, including 40 businesses. 
Equally important is how well 
Mallard serves its community. 
And what about the future? 
“Mallard will keep on growing,” 
enthused Basil Duffy, “but it can’t 
outgrow our AE dial equipment.” 


AUTOMATIC ELECTRIC 


Subsidiary of 


GENERAL TELEPHONE & ELECTRONICS (ae) 
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when capital is tied-up, and new service demands exist... 


independents start thinking ‘‘carrier,’’ in 
order to get maximum use from existing 
facilities. And, when you think “carrier,” 
you naturally think “‘Kellogg’’—the leader 
in carrier design, development and manufac- 


K-31 RURAL SUBSCRIBER CARRIER 
Provides high grade, low cost service between a central 
office and rural subscribers on single or multi-party lines. 


Up to 8 channels. Can be utilized to meet future 
growth needs. 


K-32 OPEN WIRE TRUNK CARRIER 


Provides low cost EAS or toll service between two cen- 
tral offices. Also up to 8 channels. 


And now, system mileage can be doubled with one low- 
cost repeater, tripled with two repeaters! 


Next time you get caught by sudden new service demands, 
conserve your capital: find out about carriers, from car- 
rier experts. Call your ITT Kellogg representative or 
write the ITT Kellogg Regional Office nearest you. 


... with CARRIER by 


turing. Without a doubt, it’s the most com- 
plete, and most completely field-tested car- 
rier line in the industry. 


ITT Kellogg K-31 and K-32 Carriers offer 
more exclusive features, yet are lower in cost. 


.. AT LOWER COST THAN OPEN WIRE 


KELLOGG 


International Telephone & Telegraph Corporation 
6650 South Cicero Avenue, Chicago 38, Illinois 


Transmission Department 


2912 Wake Forest Road, Raleigh, N. C. 


Regional Offices and Warehouses: 


ILLINOIS: 3801 West 44th Street, Chicago 32, IIlinois, Cliffside 4-4881 (Area Code 312) 
KANSAS: 7th & Sunshine Road, Kansas City 15, Kansas, MAyfair 1-4418 (Area Code 913) 

NEW YORK: 309 Wavel Street, East Syracuse, New York, HEmpstead 7-2511 (Area Code 315) 
GEORGIA: 1594 Southland Circle, N.W., Atlanta 18, Georgia, S¥camore 4-2441 (Area Code 404) 
TEXAS: 1359 Motor Street, Dallas 7, Texas, MElrose 1-3190 (Area Code 214) 

CALIFORNIA: 23 Broderick Road, Burlingame, California, OXford 7-5780 (Area Code 415) 


ITT Kellogg products available in Canada 


through Standard Telephone & Cables Mfg. Co., Ltd. 
9600 St. Lawrence Boulevard, Montreal 12, P. Q. Canada 





—e 
=— 
we 
SE 
ou 
ane 
=e 
oz 
—— ae 
Ss 
SS 
Sse 
= 
= 
Sx 
= 
— 
== = 
Se 
SE 
: 
= 
SS 
—< 
SE 
x 
SE 
—S- 
—s 
— 
—e 


NOD0DDOQNDODDDDODORNNOODOOODOODNNHDDDOOODODHDDDDOOODOODOONDDDOOOONG 


THE LEICH 


FINANCE PLAN 


...and how it can help you 


Today there are many telephone companies that would like 
to purchase new equipment or convert to dial, but cannot obtain 
local financing. That’s why Leich offers an economical Finance 
Plan for Independent telephone companies. 

The Leich plan is a streamlined plan—especially designed 
for telephone companies. It covers not only dial conversions, 
but also many other kinds of purchases such as plant additions, 
PABX installations, telephones, supplies. Practically all capital 
improvements, even buildings may be included. 

You'll find many other important advantages to the Leich 
Financing program. Three types of loans to fit your needs, 
no mortgage, no commitment or loan fee, and no prepayment 


premium are a few examples. 


The summary on the opposite page gives you some of the details. For addi- 

tional information on financing your purchases and requirements for quali- LEICH &) 
fication, contact your Leich representative or write to Leich Sales Corp., Sea ——__— 
427 West Randolph Street, Chicago 6, Illinois. fey a as 7 ae eee), | ee ene le), | es 
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Advantages of Leich Finance Plan 


CAN BE USED FOR ALL CAPITAL EXPANSION 


Dial conversions are only part of our loan plan. When a telephone company cannot obtain capital 


locally for purchases such as supplies, PABX’s, carrier equipment, or station apparatus, Leich can 
finance this equipment. 


THREE TYPES OF LOANS 


Long Term: This covers major expansion such as dial conversions, toll and plant additions. During 
the construction period we accept a series of notes. Six to 12 months after the construction is completed, 
we replace the demand notes with a long-term note for the aggregate amount of the demand notes. At 
this time, when the additional plant is starting to produce revenue, the telephone company starts 
making principal and interest payments. In other words, the telephone company doesn’t pay for the 
use of money until it needs it and uses it. The interest rate is dependent on the total amount of the loan, 
and is the rate current at the time when the loan is signed. 


Interim: This type is incorporated in our Long Term financing, but is also available separately. 


Interim financing is available for companies who have made or are making arrangements for long 


term financing, but do not have arrangements made to have funds available during the period of 
construction. 


Installment: This is for loans that are to be paid up in five years or less. Say—the telephone 
company needs 100 telephones, or an addition to their cable plant, or two PABX switchboards. This 


type of loan can be repaid in monthly installments while the new facilities are beginning to pay their 
way. 


NO MORTGAGE 


Most finance plans require a mortgage with consequent costs for preparation of a mortgage 
indenture, mortgage registrations, etc. Leich’s Plan does not—with resultant savings to the borrower. 


NO COMMITMENT OR LOAN FEE 


We have developed our finance plan to help companies that need telephone equipment and would 


like to buy it from us. The only charge on a loan is the interest. No special charges or commitment 
fees. 


NO PREPAYMENT PREMIUM 


The loan can be repaid in part or in full at any time without additional charge. 
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LEICH SALES CORPORATION + 427 WEST RANDOLPH STREET 
PACIFIC COAST: 11401 W. PICO BLVD.. LOS ANGELES 64, CAL. 


SOUTHWEST: 1227 SLOCUM STREET, DALLAS 7. TEXAS 


* CHICAGO 6. ILLINOIS 
EAST: 3651 CONNECTICUT AVENUE. YOUNGSTOWN, OHIO 
SOUTHEAST: 5126 SOUTH LOIS ST., TAMPA 11, FLORIDA * 2918 W. MOORE ST.. RICHMOND, VA. 


manufacturers of telephones, switchboards and reiated apparatus since 1907 
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The 
: INDEPEN 


“DENT 


—28-minute sound-and-color 
film about your company! 
How you started, how you 
grew, where you're going, what 
you do for your community. 
Informative. Entertaining! 
Use it now for local gatherings. 
Then donate it for years of 
use in schools. Order today! 


“The Independent,” available now at $125 
per print. Personalized with your company 
or State association name at beginning and 
end, add $15. Or you may now rent the film. 


to: Miss Shirley Hartman, 
Parthenon Pictures, 2625 
Temple St., Hollywood 26, 
California. Or call direct— 
213-DU-5-3911. 
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... and you talk about STEEL booths 


Steel booths are springing up everywhere. 
Indoors. Outdoors. And wherever they appear, 
their attractiveness is unmistakable. 


In shining stainless steel, these booths enhance 
any location. In color, they add striking smart- 
ness to the decor of their surroundings. 


Shorvren 
acoustic ¥ Se-Twau 


Beautiful? Impressively so. But more than that, 
they are also strong and durable. Good for a 
lifetime of carefree performance. 


Sherron builds steel booths as solid, rigid 
structures, ready for installation. 


SHERRON METALLIC CORP., 1201 FLUSHING AVE., BROOKLYN 37, N.Y. 


THERE’S A SHERRON BOOTH FOR EVERY LOCATION AND BUDGET IN “GOLD,” STAINLESS STEEL OR COLD ROLLED STEEL 
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Outdoor telephones 
are bright beacons on 
a city’s silent streets 


Outdoor phones can be as important to a city as street lights or 
policemen. The unique 24-hour service and security outdoor phones 
give the public, plus the extra revenue they can contribute to city 

treasuries, make them an important part of municipal planning. 


We know this. You know it. And now the Bell System is carrying this message to 
the city fathers in your community via a series of advertisements in Nation’s Business, 
Mayor & Manager and American City. 


These ads not only help build revenue for all telephone companies—they also express the intent 
of the telephone industry to provide even greater security and convenience to everyone in America. 


BELL TELEPHONE SYSTEM 
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JUST FOR THE RECORD............... 


COMPLETE LINE 


NO. 1 OF A SERIES 


The Warren Transistor 

Power Pack is a com- 
sted power, rin + i and tone 

for PBX, PAX, and 
pan) installations . .. none 
transistorized, economical 
package. Warren offers a 
complete line, seven 24-volt 
models and seven 48-volt 
models, none of which look 
like the one in the drawing. 
(This situation is corrected 
below.) 


But back to the pack. it 
combines a battery charger / 
eliminator with a ringing 
generator and a dial/busy 
tone generator in a complete, 
integrated power supply. 
And it will save you money. 
Here’s why: 


.. because no standby 
equipment is required where 
batteries are used in PBX 
(both ringing and tone gener- 
ators are d.c. operated) 


. because its initial cost is 
lower than the cost of buying 
individual components sepa- 
rately. 


. . . because, as the sleeping 
figure may su to you, 
there's absolutely no main- 
tenance problem. No moving 
parts, no “aging” — every 
component is conservatively 
rated for 30 year life. 


.. because it packs more 
x (up to 20 amps) in 
space than any other 

power pack available. 


Please feel free to send for 
complete information. 


WARREN PRODUCTS...... 
TYPE TFR — Transistor Float 
Rectifiers 


TYPE TPP — Transistor Power 
Packs 


TYPE TMR — Wy po enone 
Generators (25 & 50 W: 


TYPE TRT — ptandeoan ing 
Talk Power Supplies 


TYPE TTG — Transistor Tone 
Generators 


TRANSISTOR TONE LINK 
EQUIPMENT 


MANUFACTURING COMPANY 
Littleton, Massachusetts 


NU 
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48 T.P.P.-6 48 V.-6 Amp. 
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APITOL HILL is bustling with 
C exiivits as congressmen and sena- 

tors return to Washington for the 
new session. 

The leadership battle which was 
shaping up following the death of 
Speaker Sam Rayburn evaporated 
when no candidates came forth to chal- 
lenge Rep. John W. McCormack (D., 
Mass.) for the Speaker’s chair, and 
liberal Richard Bolling (D., Mo.) threw 
in the towel in his contest with Carl 
B. Albert ("., Okla.) for the House 
majority leader position which Mc- 
Cormack will vacate. Hale Boggs (D., 
La.) is slated to replace Albert as 
House whip. 

The result of the between sessions 
in-fighting over the leadership repre- 
sents a defeat for the liberals. Bolling 
admitted that he was able to garner 
only 78 sure votes and 32 “maybes” 
in his bid for the majority leader’s 
job, far short of the necessary 128 
needed to win the election. 


Want Policy Group 


There is much speculation about the 
concessions, if any, the victors had to 
make to the insurgents. The liberals 
have been thumping for quite some 
time for a Democratic policy commit- 
tee which would give them an oppor- 
tunity to be heard by the party lead- 
ership. Sam Rayburn ran a one-man 
show and was never interested in such 
committees. McCormack, although he 
served as Rayburn’s lieutenant for 
more than 20 years, will not have the 
control or backlog of I.0.U.’s_ which 
Rayburn used to his advantage. He 
has hinted that he might form some 
kind of steering committee. 

This defeat of the liberals seems to 
indicate that the President’s legislative 
program will be in for rough sledding 
again. The administration’s proposals 
took a battering during the last session 
in the House of Representatives. School 
aid, foreign aid financing proposals, 
postal rate increase, job retraining— 
all fell by the wayside in the lower 
chamber, which is far more conserva- 
tive than the upper chamber due to a 
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IN THE 


NATION’S CAPITAL 


BY LAWRENCE J. HOGAN, WASHINGTON EDITOR 
and President, Larry Hogan Associates, 
Public Relations Firm. 


Reviews make-up of Congress under new leadership as legis- 
lators return to Washington for new session. Poll indicates 
Americans favor use of wire-tapping in certain cases, par- 
ticularly in bringing criminals to justice. 


coalition between southern Democrats 
and Republicans. The liberals have al- 
ways griped than Sam Rayburn and 
John McCormack did not ride herd on 
the unloyal southern Democrats. That’s 
why they worked so hard to put one 
of their own boys in a leadership spot. 


Lacks Rayburn’s Acumen 


Sam Rayburn was described as “the 
glue that keeps the Democrats from 
disintegrating.” The fact that McCor- 
mack lacks Rayburn’s acumen and the 
fact that his past relations with the 
occupant of 1600 Pennsylvania Avenue 
have been less than warm don’t add up 
to a rosy picture for the administra- 
tion’s legislative proposals. 

Conservatives, flushed by their im- 
pressive record in the last session, are 
gleefully spitting on their hands and 
rolling up their sleeves for another 
round with the liberals. There is one 
thing which could appreciably alter 
the edge the conservatives seem to 
have. That’s the effect that the Ken- 
nedy “medicine wagon” tour had on 
constituents throughout the country. 
The administration feels that its 
campaign of selling its program to the 
American people has been very ef- 
fective. The results could very well 
show up in the congressional mailbags. 
The voters who send their representa- 
tives to Washington control in the 
final analysis how they vote on issues. 


The New Speaker 


Since John McComrack will be play- 
ing an important role in the current 
session of Congress, TELEPHONY read- 
ers might be interested in a personality 
sketch of the man who will succeed 
Sam Rayburn. 

Born in South Boston, the tall silver- 


haired legislator is an “arm-around- 
the shoulder” extrovert who has many 
friends and some enemies in Washing- 
ton. He is a teetotaler, perhaps unusual 
for an Irishman. 


He was educated in Boston public 
schools, but had to quit school after 
the eighth grade when his hod carrier 
father passed away. He took a $3.00- 
per-week job as an errand boy for a 
stock brokerage firm and then, a turn- 
ing point in his career, he left this 
job to work for a law firm at a 50- 
cents-per-week increase in salary. He 
studied law and earned quite a name 
for himself as a trial lawyer. In a prej- 
udiced world furnished with “Irish 
need not apply” employment adver- 
tisements, any young Boston Irishman 
worth his salt, who had a bit of itelli- 
gence mixed with blarney, set his 
sights on politics as the quickest pos- 
sible way to win acceptance for him- 
self and his people. McCormack was 
no exception. He grew up in the 
political atmosphere which Edwin 
O’Connor depicted in his novel, “The 
Last Hurrah.” 


To Congress in 1928 


He was elected to the Massachusetts 
State Legislature in 1920 and after a 
few terms was elevated to the state 
Senate. In 1928, he was sent to Wash- 
ington to fill the unexpired term of 
James A. Gallivan and he has been 
returned by his constituents every two 
years ever since. 

Your Washington columnist, himself 
the product of a Boston Irish family, 
recalls from childhood the affection 
with which Representative McCormack 
was held by his constituents. They 
considered him their personal friend 
in Washington and knew they could 
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turn to him with their troubles. To a 
very large extent, they still do. 

He is completely devoted to his wife 
and avoids parties and fancy functions 
for his quiet life with her. It is claimed 
that the McCormacks have never 
spent a night apart in their 41 years 
of marriage. 

McCormack made his mark as a New 
Dealer and, during the 1930’s, he con- 
ducted an investigation of Fascist and 
Communist subversion while chair- 
man of a committee which was an 
early forerunner of the House Un- 
American Activities Committee. 


Leader 21 Years 


When Sam Rayburn was elected 
Speaker in 1940, McCormack took Ray- 
burn’s vacated seat as majority leader, 
and he served with Rayburn in that 
capacity for 21 years. As we have ob- 
served in these pages previously, Mc- 
Cormack will have difficulty matching 
Rayburn’s power and influence for a 
long time to come. 

Some administration forces are re- 
portedly worried that McCormack lacks 
the mailed-fist-and-velvet-glove sense 
that was Rayburn’s. They’re afraid he 
won’t be able to keep the divergent 
Democrats in tow. The liberals are 
afraid he won’t vigorously fight for 
the welfare programs and big spending 
schemes which the administration will 
recommend. 

His impeccably liberal voting record 
causes this observer to wonder why 
the liberals worry on this. score. 
(Americans for Constitutional Action, 
the conservative grovp, accorded Mc- 
Cormack a voting score of 0 per cent.) 
The liberals apparently feel he lacks 
the agility at in-fighting they’d like to 
see in support of their pet bills. 


A Working Congressman 


Around the Capitol they use an ex- 
pression to compliment particular leg- 
islators. You often hear a representa- 
tive referred to as a “working congress- 
man,” implying with considerable 
justification that all our elected rep- 
resentatives are not devoting 100 per 
cent of their time and effort in their 
constituents’ behalf. McCormack is a 
working congressman. He reaches the 
Capitol early, works hard all day and 
keeps in touch with all pending bills. 
Politics is not a part-time profession 
with the white-haired Bostonian. It’s 
his whole life. He cannot understand 
how any rational individual could pos- 
sibly be a Republican, and his acrid 
partisanship seasons many floor de- 
bates. 

Like many elder statesmen, McCor- 
mack talks a great deal, sometimes 
when he should be listening. Rayburn 
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Convention Calendar 


1962 


Association 
Minnesota 


Date 


Feb. 25, 26, 27 
and 28 

Feb. 28; Mar. 1 

Mar. 6 

Mar. 11, 12 and 13 

Mar. 19 and 20 

Apr. 3 and 4 

Apr. 18 and 19 


Louisiana 
Kentucky 
Texas 
Iowa 
Ohio 
Nebraska 


Wisconsin 
Indiana 
Kansas- 
Missouri* 
Illinois 
Pennsylvania 
New York 


May 8 and 9 
May 9 and 10 
May 21 and 22 


May 24 and 25 
June 4, 5 and 6 


California 

Washington- 
Oregon* 

Arkansas 

Michigan 

Rocky Mountain 


June 13 and 14 


21 and 22 
10 and 11 


June 
Sept. 
Sept. 


New England Oct. 1, 2 and 3 


USITA 
Oklahoma 


Oct. 22, 23, and 24 
Nov. 14 and 15 


*Joint meeting 


talked little and listened attentively to 
things he deemed important. McCor- 
mack often irritates people, no asset 
for a party leader. 

The feeling is very prevalent that 
McCormack and another Boston Irish- 
man, John Fitzgerald Kennedy, do not 
hold particularly high esteem for each 
other. This may have been overem- 
phasized by the press, but there have 
been some real differences. When Ken- 
nedy was a freshman congressman 
back in 1947, he was the only Demo- 
cratic member of the Massachusetts 
delegation who refused to sign Mc- 
Cormack’s petition granting a presi- 
dential pardon for James Michael Cur- 
ley, the Boston mayor who at that 
time was making his mayor’s office in 
a federal prison where he had been 
forced to reside for mail fraud. (Cur- 
ley, incidentally, is obviously the ficti- 
tious “Skeffington” depicted in “The 
Last Hurrah,” referred to above.) 


Expected to Support Kennedy 


White House aides protest, however, 
that there is no rift between the Pres- 
ident and McCormack and that the 
elder Bostonian as House Speaker, will 
give the President his full support. 
They worry, however, about whether 
McCormack will be able to ramrod the 
administration’s program effectively. 

It is very probable that the House 


June 11, 12 and 13 


18, 19 and 20 
Sept. 19, 20 and 21 


City 
Minneapolis Radisson 
New Orleans 
Lexington 
Dallas 
Cedar Rapids 
Columbus 
Omaha 


Monteleone 
Phoenix 
Sheraton- Dallas 
Roosevelt 
Deshler Hilton 
Sheraton- 
Fontenelle 
Plankinton 
Claypool 


Town House 


Milwaukee 
Indianapolis 
Kansas City, 
Kan. 
Springfield 
Bedford 
Whiteface 


Abraham Lincoln 
Bedford Springs 
White Face Inn 
on Lake Placid 
San Francisco Jack Tar 
Sheraton 
Arlington Hotel 
Jack Tar 
Utah Hotel 
Motor Lodge 
Poland Spring 
Hotel 
Conrad Hilton 
Skirvin 


Portland, Ore. 

Hot Springs 

Lansing 

Salt Lake City, 
Utah 

Poland, Me. 


Chicago 
Oklahoma City 


of Representatives will offer even 
more troubles for the President under 
its new Democratic leadership, but on 
some issues, the administration may 
get stronger support from the new 
leadership than under the restrained 
liberalism of the old Speaker. 

Some lawmakers indicate the vote- 
corralling effectiveness of the new 
command is bound to fall short of the 
usually high Rayburn score. 

After years on the Rayburn tight 
ship, many of the 260 House Demo- 
crats favor more freedom from party 
discipline. McCormack may have 
trouble holding southern Democrats in 
line. The change in command is almost 
certain to be accompanied by a strong 
revival of the conservative coalition of 
southern Democrats and Republicans. 
This combine is likely to be even more 
powerful in stalling New Frontier 
spending legislation. 

Some optimistic Republicans are 
predicting the new Democratic leader- 
ship will muster 10 to 15 fewer votes 
on liberal vs. conservative issues. 

White House strategists and admin- 
istration backers in the House recog- 
nize their hurdles and are taking some 
strides to clear them. The system for 
lining up votes on party-line issues is 
due for streamlining and leading lib- 
erals are pushing for formation of the 
House Democratic Policy Committee, 
referred to above, representing all seg- 
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ments of the party, as a means of 
prodding the leadership into greater 
support for social welfare bills. 

Administration officials are pre- 
pared to become more deeply involved 
in House doings—plotting strategy and 
framing legislation—than they dared 
do under Rayburn. 

One thing you can bet on: Republi- 
cans plan stiffer opposition to Ken- 
nedy’s program. This is an election 
year. 

Party leaders are alarmed at the 
President’s sustained popularity, and 
the avalanche of favorable Kennedy 
publicity. They’ll step up criticism of 
foreign policy and U. S. setbacks 
abroad. Leaders predict Republican 
ranks in Congress will hold as firm as 
late last session and perhaps firmer. 

Top GOP’ers balk at sweeping new 
tariff-cutting power for Kennedy. 
They'll demand more protection for 
injured industry than he _ proposes. 
They will campaign for accelerated 
tax depreciation, rather than Ken- 
nedy’s investment tax credit. 


Wiretap Evidence Favored 


According to a recent poll, a major- 
ity of Americans told “What America 
Thinks” interviewers that evidence ob- 
tained by wire tapping should be 
used in court, at least in certain cases. 

A national cross-section was asked: 
“Should wire tapping evidence be ad- 
mitted in court?” The answer, in per- 
centage, was: 


The most common reason given was 
that anything that would bring crim- 
inals to justice, or which would con- 
vict gangsters and communist spies, 
was justified. 

Among those who said yes, the fol- 
lowing reasons were given: 

A Nebraska drug salesman said, 
“Wiretaps are truth, aren’t they?” 

The wife of a New Jersey machine 
operator said, “A dope ring was let go 
in New York because the evidence 
consisted of wiretaps. That shouldn’t 
be.” 

A schoolteacher retired to Southern 
California said, “We should catch 
crooks any way we can.” 

An Internal Revenue auditor in Col- 
orado said, “In cases of treason and 
espionage, wiretaps should be used. 
But I doubt if they should be used in 
other cases.” 

The wife of a New York wholesale 
florist said, “It is the only way to get 
certain evidence. We have to employ 
some means to convict crooks and 
gangsters.” 

Those opposed to the use of wiretap 
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“The Telephone—A Handy Gadget” 


Although sometimes people in the industry think the public does not 
realize the full value of telephone service, every now and then, some- 
one does take time out to pay Mr. Bell’s invention a tribute. 

Some very nice words of praise appeared recently in a column by 
Franklin Rogers which is reprinted below from the Mankato (Minn.) 
Free Press: 

“This is the day we’d like to talk about the telephone, which is a 
handy gadget that is largely unappreciated. We got to thinking about 
this a few nights ago when the telephone rang and the operator said one 
of our family was calling from some distance away, and would we pay 
for it? 

“The answer was that we certainly would, which the caller well knew 
before he took the receiver off the hook. 

“It is many years since the offspring in our house first were in- 
structed in the business of making collect calls any time they are out 
of town. 

“It so happened that, on the call we mentioned, the young man said 
he had become a little lonesome, so he thought he’d call and chat a bit.” 

“He wasn’t told, but there was considerable lonesomeness at home, 
too, which made the call not only welcome, but longer than may have 
been intended. 

“Lonesomeness is a condition which seems to grow with the years, 
and the spreading out of what at one time was a compact little house- 
hold. 

“There are times when our telephone bill has looked like the mortgage 
payment, but there is nothing wrong with that. A great deal of comfort 
comes from the thought that you can bridge the miles in a matter of 
seconds merely by dialing a few numbers. 

“It wasn’t always thus, as anybody of middle age is well aware. 
There was many a time, a few decades back, when a telephone call 
would have eased a lot of homesickness, if it could have been made 
with the speed of modern communications. 

“But then the connections frequently were bad, the call seldom was 
made from any great distance, and you often wound up relaying your 
conversation via the operator. Now you can call from coast to coast with 
hardly a moment’s hesitation, and you wouldn’t know but what the per- 
son you’re talking to was in the next room. 

“It is such things that make life in the 1960s vastly different from 30 
or 40 years ago. Television, radio—electric lights—now are taken for 
granted, whereas in the early years of many present-day residents they 


were rare, or even unheard of. 


“But we think that, if we had to give up all of the modern gadgets 
except one, we’d choose to keep the telephone. When the telephone 
rings, and the operator tells you one of your children is calling, it 


makes the whole day worthwhile. 


evidence said it is an invasion of the 
right of privacy. A few called it con- 
trary to the Constitution of the United 
States. 

An Illinois postal employe said, “We 
are a democracy, and when we resort 
to wiretapping we lose our freedom. 
Wiretapping is hypocrisy.” 


Lobbyists Were Busy in ’61 


Lobbyists were busier than ever in 
1961. A total of 336 lobbyists, 111 more 
than in 1960, registered with the clerk 
of the House of Representatives and 
the secretary of the Senate. The 336 
registered in 1961 brought the 16-year 
total of lobbyists who have had to 
register under the Federal Regulation 
of Lobbying of 1946 to 6,108. The year- 


ly average is 381. The highest total for 
a single year was 731 in 1947, a year 
after the law was enacted. 

The total of 6,108 represents many 
duplications because organizations as 
well as individuals have registered 
more than once since 1946. The total 
includes organizations that have ceased 
operations or have merged, and in- 
cludes individuals who have retired 
from business or who have moved 
from Washington or who have since 
died. 


The actual number of lobby regis- 
trations, as compiled by Congressional 
Quarterly since 1946, is 4,332. Of the 
336 registrations in 1961, only 227 are 
new registrations representing 166 in- 
dividuals, 14 law or public relations 
firms and 47 other organizations. 
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MIND YOUR OWN BUSINESS 


READING WITH A PENCIL? Read- 
ing more and remembering less? 

The judicious use of a pencil as you 
read is an invaluable study aid for 
several reasons. It makes a book or 
article irrevocably yours, for with it 
you impose your own thinking upon 
the contents. It gives you the feeling 
of having, to some extent, collaborated 
with the author. By compelling you to 
keep your eyes peeled for the impor- 
tant and the difficult, it keeps you men- 
tally alert. And it takes the printed 
word off its pedestal and puts it in 
its proper perspective—as a tool that is 
meant to be used. 

There are several ways to 
reading matter. Some 
(these apply only to 
you own): 

e Underline. As you read, underline 
topic sentences or key words and 
phrases so that the gist of the material 
is immediately clear. Many 
plished readers underline 
dates, names (when first mentioned) 
and technical terms (when first used 
or defined). Once you get the under- 
lining habit, however, you must guard 
against overdoing it. 

e Vertical-lining. Sometimes you will 
find a series of sentences or a para- 
graph of special relevance. In such a 
case, you can save time by drawing 
a vertical line in the margin next to 
it, with perhaps a double line for some- 
thing of exceptional import. Later, you 
can study it at length. 

e Jot down comments of your own in 
the margin. Frequently, you will find 
sections with which you disagree—that 
remind you of what another writer 
said—that trigger a sudden insight of 
your own. Before you forget them, 
write a brief note to yourself in the 
margin (e.g., “Jones disproves this,” 
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mark 
suggestions 
material that 


accom- 
important 


Here’s a personal file of stimulating ideas; 
little known facts and problem solvers 


By TED POLLOCK 


ONE WAY TO GET A GOOD 
NIGHT'S SLEEP 


Having trouble drifting off to 
sleep? Recent research into the 
problem has come up with one 
interesting possible solution. Ex- 
periments seem to prove that 
many of us unconsciously miss 
the childhood comfort of cuddling 
up to a favorite Teddy Bear or 
toy (yes sir! even you). 

The answer, however, is not to 
revert to your childhood and buy 
yourself an Executive Toy. Rath- 
er, try assuming a position in bed 
that permits some kind of bodily 
contact with yourself—for exam- 
ple, arm draped over chest, back 
of hand on forehead, head resting 
in crook of arm. It frequently 
works. 


YVNULLNALULDAUOUHUU 


“No evidence for this statement,” “The 
same technique could work with ship- 
ping costs’). Occasionally, you will 
find that the most expressive comment 
you can make is via punctuation. An 
exclamation mark can call attention 
to something astonishing; a question 
mark, to something you doubt or do not 
understand. If they serve the purpose, 
use them. 

Once you make these techniques 
part of your personal reading habit, 
you will almost surely find that 
you are paying more attention to what 
you read—and, consequently, remem- 
bering more. 


HOW TO WORK UNDER PRES- 
SURE, With some justification, ours has 


been termed the Aspirin Age. We 
work under an assortment of pressures 
—time, money, the twin specters of 
failure and criticism, to name a few. 
Frequently, the sense of pressure hov- 
ering over us prevents us from doing 
our very best. Result: More pressure 
builds up in the form of lack of self- 
confidence. 

If you find yourself in a “pressure 
squeeze,” try this four-step program, 
designed to keep you working at peak 
performance. 

(1) Identify the pressure. Until you 
know what you’re fighting, you can’t 
fight it effectively. It’s the unknown 
that frightens us. Step one, therefore, 
is to pinpoint the kind of pressure 
you’re up against. Is it a deadline? 
Fear of losing prestige? Doubts as to 
your ability? What? If necessary, take 
a few minutes and actually write out 
a short description of the “enemy”. 

(2) Find out if it’s real. Now test it 
for authenticity. Is the pressure real 
—or imagined? Did someone actually 
name—or imply— it? Does it really ex- 
ist? Are you sure? (Frequently, the 
pressure under which we are working 
is self-inflicted.) Are you, perhaps, be- 
ing too severe with yourself, demand- 
ing too much? If, upon examination, 
the pressure turns out to be real, the 
next logical step is to— 

(3) Seek the antidote. “There is no 
problem that the human mind can de- 
vise that the human mind cannot also 
solve,” a well-known writer has said. 
And, largely, it’s true. Now is the 
time to ask yourself, “How can this 
pressure be reduced—or eliminated?” 
Try every possible answer. If, for ex- 
ample, the pressure is a limited amount 
of time in which to draw up a report, 
some possible antidotes might be: (a) 
Get an extension of time; (b) get 
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additional help; (c) Work two addi- 
tional hours each night. Depending up- 
on the feasibility of each alternative, 
you will—in time—eliminate two of 
the possibilities. The final, logical step 
then becomes 

(4) Apply the antidote. The course 
of action dictated by the three prelimi- 
nary steps may not always be easy— 
or even pleasant. But if you follow the 
formula, you will have the satisfaction 
of knowing, at this point, that you 
are doing what must be done—and 
that you have arrived at the antidote 
through the use of every man’s ulti- 
mate weapon—his intelligence. 

COLD WEATHER TIP. For a frozen 
car lock, heat the key with a match 
or cigarette lighter before inserting it 
in the lock. The hot key usually melts 


the ice in the lock in about 30 seconds 
or so, 


INSURANCE 
point out that one of the 
ance “buys” today, 
whether you own 


BARGAIN. Experts 

insur- 
“must” 
rent an 
apartment, is a comprehensive person- 
al liability This contract in- 
sures you and members of your family 
who live with you against many risks, 
such as liability for bodily injury to 
domestic employes and the public in 
general, damage to 
occurring on the 
etc. 


best 
and a 
a home or 


policy. 


others’ property 


insured’s premises, 
It also protects you against liabilities 
arising from your personal activities, 
including sports; the ownership, main- 
tenance or of saddle 
teams, dogs, small boats 
power and length), 
used for business 


use animals or 
(of specified 
and bicycles not 
purposes. Also in- 
sures liability that you may have as- 
sumed under the terms of a lease for 
your premises. 


IF YOUR BRAKES SHOULD FAIL 
. Is there anything you can do if 
you suddenly discover your foot pedal 
has gone down to the floorboard and 
you are unable to apply 
ounce of pressure on 
There is. 
Here’s 


even an 
your brakes? 
what to do. Slam on pedal 
hard and repeatedly in effort to pump 
it up. If this fails and you are driving 
a gear shift car, use the engine as a 
brake by shifting to a second gear 
and bring car to stop by using hand 
brake. If you are driving with auto- 
matic transmission, shift to low posi- 
tion and apply hand brake carefully. 


WAYS TO REDUCE WORK-LOAD. 
(1.) Dispose of the things that can 
be handled promptly. The few projects 
that remain are not hard to cope with 
then, if the pile of work no longer 
looks like a hopeless task to tackle. 
(2) Stop wrestling with a problem 
that momentarily has you licked. Put 
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“No, No, Antonio! Over Here!” 


it aside and come back to it when your 
mood and mind toward it have im- 
proved. Be careful, of course, not to 
postpone the task indefinitely. 

(3) Keep work on top of your desk 
where it can haunt you and thereby 
stand a better chance of being done. 
Burying work in desk drawers keeps 
it out of sight and away from comple- 
tion. 

(4) Learn to say “no” to some of the 
requests made of you. It’s flattering to 
be asked to speak or to serve on a 
committee where you can share your 
talents. But these invitations are also 
cruel demands on your time and ener- 
gy, which certainly are not limitless. 

(5) Take time to communicate with 
others who may be involved with you 
in a project. A few minutes spent at 
the start to explain something can save 
endless hours later by preventing 
misunderstandings or fuzzy instruc- 
tions. 

(6) Develop short-cuts where pos- 
sible. For example, writing your reply 
to a memo at the bottom of the memo 
page instead of dictating a formal 
answer saves both time and money. 


HOW SAFE IS YOUR HOME? Not 
very—according to the experts. Most 
homes, they say, violate at least two of 


SAUNA A 


= IF YOU LOSE A CREDIT CARD 

= Notify the issuing organization 
by letter immediately. Otherwise, 
you are liable for all expenses in- 
curred by anybody else who uses 
it. In a few sad cases, this has cost 
the victim hundreds of dollars. 


rl 


the 10 basic rules of safety. How does 
yours stack up? To find out, use the 
following handy checklist. 


YES NO 

(1) Are there any portions of 
your home that cannot be lighted 
at night? oO 

(2) Are there any loose rugs 
at danger spots—e.g., at the head 
of a flight of stairs, on highly 
polished floors? i= 

(3) Do you use multiple socket 
attachments in your regular 
electrical outlets? oO 

(4) Is there a sturdy bar or 
other support near your bathtub 
or shower? oO 

(5) Has your cellar or attic 
become a catch-all for such com- 
bustibles as papers, rags, half- 
used cans of paint? 

(6) If there are youngsters in 
the house, have they been 
trained to put their toys away 
at day’s end? ‘a 

(7) Is there a way to see who 
is at the door without first open- 
ing it? Oo 

(8) Are all medicines clearly 
labeled, kept out of children’s 
reach, disposed of after a reason- 
able length of time? Oo 

(9) Do you periodically check 
your tools (particularly power- 
driven ones) for safety of opera- 
tion? te ee ae 

(10) Is there at least one other 
exit from your home besides the 
front door? Pt Ty 
A perfect score would be NO to ques- 
tions 1, 2,3 and 5, YES to all the others. 
If your answers were different, better 
take steps to change them. Play safe! 
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USITA Confines Convention 
Attendance to Members 


NDEPENDENT telephone operating 
| companies and manufacturers and 
suppliers which are not members of the 
United States Independent Telephone 
Association will no longer be permitted 
to register at or attend the general 
sessions or conferences of the associa- 
tion’s annual Fall conventions. 

Thé USITA executive committee on 
Dec. 14 adopted a resolution restrict- 
ing convention attendance to member 
companies only. 

Admission to 
sessions and conferences will be by 
badge only. Members will receive 
badges upon registering and “guest” 
badges will be available for any non- 
members who are officially invited by 
USITA officers. 

It is planned to have a monitor at 
the door of each convention 
room to check attendants. 

It is also understood that the USITA 
is considering plans to deprive non- 
members of other association benefits. 

In announcing the new plan for con- 
vention attendance, the USITA ex- 
tended an invitation for all Independ- 
ent companies to become members. 
The 1962 dues for operating are 
53/1000 of 1% of 1960 gross operating 
revenues, with a $10 minimum, which 
represents a reduction over 1961 dues. 

The resolution on convention at- 
tendance adopted by the USITA exec- 
utive committee follows: 

“WHEREAS, The annual conven- 
tions of this association consisting of 
general sessions, technical conferences 
and a large display of communications 
equipment are held for the benefit of 
the companies comprised in our mem- 
bership; and 

“WHEREAS, The popularity of the 
general sessions and the technical con- 
ferences has increased to 
gree as to produce a congested at- 
mosphere and environment and such 
a shortage of rooms for the use of our 
members as effectually to deny many 
of them accommodations at the asso- 
ciation’s hotel headquarters and at 
nearby hotels; now, therefore, be it 

“RESOLVED, That 
non-members at 
and _ technical 


convention general 


meeting 


such a de- 


attendance of 

the general sessions 
conferences hereafter 
shall be permitted only upon presen- 
tation of an official guest badge of 
the association issued pursuant to an 
invitation extended in the name of the 
board of directors by the Association’s 
officers; 

“RESOLVED DURTHER, That invi- 
tations and guest badges be issued to 
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members of the families of repre- 
sentatives of companies that maintain 
membership in the association, and to 
state association secretaries, members 
of state and federal commissions, other 
government agencies and members of 
the Independent Telephone Pioneer 
Association; 

“RESOLVED FURTHER, That offi- 
cial badges of the association shall not 
be issued to representatives of tele- 
phone companies and manufacturing 
companies which are in arrears in the 
payment of dues; 

“RESOLVED FURTHER, That the 
association’s officers shall keep the 
board of directors properly advised of 
invitations extended under the third 
paragraph of this resolution.” 

The following resume of the “bene- 
ficial results expected to follow” the 
action of the executive committee was 
issued by the USITA: 

(1) It will make more hotel rooms 
available for association members and 
their families and eliminate or mini- 
mize dishonoring of confirmed reser- 
vations. 

(2) It will tend to reduce conges- 
tion at the convention hotel and make 
the convention and related facilities 
more easily and conveniently acces- 
sible and available to association mem- 
bers. 

(3) It will keep out or at Jeast dis- 
courage freeloaders—the representa- 
tives of non-member companies (oper- 
ating as well as manufacturing) that 
have been getting a free ride at the 


expense of the companies which 
through membership dues have been 
defraying the cost of maintaining the 
association. 

“(4) It will NOT keep out any com- 
pany willing to join the association 
and pay its pro rata share of maintain- 
ing the association as a well-financed 
and efficiently operating organization. 

“(5) It will put certain holding com- 
panies and other multi-company oper- 
ated enterprises on notice, by action 
of our managing body, that we simply 
cannot tolerate having some of their 
companies in the association without 
having all. (The association has long 
had a rule requiring all companies in 
a holding company or other multi- 
company group to be members of the 
association. In membership solicitation 
work, the Washington office constantly 
seeks to bring this principle to the 
attention of multi-company operations, 
but some companies still undertake to 
ignore the admonition. ) 

“(6) It will, in this and other ways, 
stimulate an increase in the member- 
ship of the association and contribute 
to its moral, financial and political 
strength. 

“(7) It will put all on notice that 
attendance at our conventions is a 
right as to association members, and 
a privilege as to others. 

“(8) It will contribute additional 
dignity, importance and prestige to the 
largest communications meeting of the 
year in the United States, put certain 
aspects of the convention on a more 
orderly basis, and restrict the conven- 
tion to those for whom it is intended 
and who pay its costs and to those 
non-member companies and those per- 
sons in the Bell System or in govern- 
ment to whom official 
warranted.” 


invitations are 








Architect’s drawing of new Mankato (Minn.) Citizen’s Telephone Co. headquar- 
ters. Both \Villiam C. Blethen, president, and P. M. Ferguson Jr, vice president 
and general manager, expressed hope that construction will have progressed 
enough by October 1962 to afford the company facilities to set up its central office 
equipment. Completion of the building is expected by May 1963. It will comprise 
40,000 square feet on two levels, and is being built in an “L” shape with provi- 
sions for expansion to the rear, a possible third story, and for a microwave tower 
atop the structure. Final cost is an estimated $690,000, including items furnished 


by the company. 
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for your overhead lines 


Alumoweld Guy and Messenger Strand is designed to 
last as long as the pole it guys or the cable it supports. 
Each wire of this low-cost strand has a thick aluminum 
covering applied to the strong steel core by the controlled 
atomic-welding process. This unique method of manufac- 
ture gives Alumoweld the same permanent protection 
against corrosion as solid aluminum wire. 


The rugged strength of Alumoweld is the same as steel, 
yet Alumoweld weighs 18% less and lasts far longer. It’s 
easy to handle, easy to install. 


Supplies of Alumoweld Strand are available for prompt 
shipment from our warehouses in New York, Chicago, 
Pittsburgh and Memphis. 


For the complete story on Alumoweld, write for Engi- 
neering Bulletin E.D. 3000. 


COPPERWELD STEEL COMPANY 


WIRE AND CABLE DIVISION Glassport, Pa. 


For Export: COPPERWELD STEEL INTERNATIONAL COMPANY, New York 
Canadian Distributor: NORTHERN ELECTRIC COMPANY LIMITED 
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The Plant Man’s 


NOTEBOOK 


By RAY BLAIN, Technical Editorial Director 


HE EYES REQUIRE protection 
T more than any other part of the 

body. Unlike a leg, an arm, or a 
tooth, there is no working substitute 
for an eye. According to the Michigan 
Bell, “Safety—and eye safety especially 
—is a matter of self-discipline, of train- 
ing yourself to be alert to what could 
happen in a situation and being pre- 
pared for it.” 

Company-wide, the Michigan Bell 
had 297 eye injuries in the past three 
years, and 52 in the first six months of 
1961. This company has had a program 
in effect since 1933 for providing safety 
glasses for all employes who work with 
tools. 

An employe in the so-called eye- 
danger jobs who wears prescription 
lenses can have safety glasses made to 
his doctor’s prescription at company 
expense. The employes pay only for 
their doctors’ examination. If the em- 
ploye does not require corrective lenses 
the company provides him with a 
pair of plain safety glasses. 

These safety glasses, to meet the 
strict requirements of the U. S. Bu- 
reau of Standards, must (among other 
things) be able to withstand the im- 
pact of a steel ball, the size of a large 
marble, dropped from a height of 50 
inches. The frames must be designed 
to insure that, when struck by an 
object, the lenses do not fly inward 
toward the eyes. 

The necessity of wearing safety 
glasses has been demonstrated to the 
* Michigan Bell by many incidents. For 
example, an employe, driving on a 
gravel road, had not removed his safety 
glasses after a previous job. A passing 
car threw up a heavy stone which 
shattered his windshield, driving pieces 
of it toward his face. If he had not 
been wearing safety glasses, his eyes 
might have been injured permanently. 

In another case, hot lead dropped 
on a safety lens, but didn’t reach the 
eye. It only cracked the glass. Also 
recorded are numerous cases of pliers 
and screwdrivers slipping and striking 
the safety lenses, which proved effec- 
tive shields for the eyes 

It is needless to state that persons 
involved in these accidents are thank- 
ful they were wearing safety glasses, 
and are likely to wear them whenever 


there is any chance that their 
might be injured. 


There is 


eyes 


even a need for safety 
glasses at home for the ardent do-it- 
yourselfer. It must be remembered, 
however, that the protective value of 
safety glasses is lost when they are 
worn in the pocket. It is the Michi- 
gan company’s aim that all employes 
should be aware of possible injuries to 
the eyes, and not wait for an eye-in- 
jury, to prove the need of wearing 
safety glasses. 
* 

Throughout the country, the new 
Economy Van type of vehicle is prov- 
ing a popular replacement for the older 
LIU installer-repairman trucks. The 
new truck claims two big advantages 
over its predecessor. It makes supplies 
easier to see, and remove, for use. 

In the older trucks, supplies were all 
placed in large drawers or on immo- 
bile shelves. The drawers were diffi- 
cult to move and the shelves were 
built so that it was often most difficult 
to learn whether the required supplies 
were on the truck until it was practi- 
cally unloaded. 

In the new trucks, the large drawers 
are replaced by hooks and supplies 
stored on shelves, which can all be 
easily seen. The elimination of draw- 
ers also reduces the number of 
smashed fingers received when at- 
tempting to close them on hot, sticky 
days. A number of safety factors were 
considered in the design of the new 
Economy Van. It is also claimed that 
the wide-view windshield 
another big safety factor. 

Bell System engineers spent three 
years designing the interior of the new 
van-type truck, fitting it to the needs 
of plant men throughout the country. 
Their labors resulted in a more useful 
and more economical vehicle. Then, 
also, the purchase price of the Economy 
Van is several hundred dollars less 
than the LIU model, and the new 
truck provides 15 per cent better gas 
mileage. 


will prove 


. 

Early in December, the Blain family 
visited Mayme Workman in her new 
Florida retirement home at 3618 Shore 
Acres Boulevard, in St. Petersburg. 

Mayme had just arrived two days 


prior to our visit, but was already on 
a first-name basis with all of her 
friendly neighbors. It is safe to predict 
that her golden years 
will be happy ones. 


of retirement 


A new method of tagging poles for 
identification purposes has been adopt- 
ed by the engineering department of 
General Telephone Co. of Indiana. 

Beginning in February, a new self- 
contained 2%-x-2%-inch, grid-coded 
aluminum tag which is adequate for all 
numbering situations will be used. 
Previous tagging relied on individual 
aluminum numbers and letters of the 
alphabet. To meet all situations, 10 
aluminum digits and 26 letters had 
to be carried. 











By using a punch and marking the 
appropriate numerical columns, 10- 
digit pole and line numbers can be 
formed with the new tag. It also shows 
ownership, supplemental poles, and 
fractional poles (poles placed between 
existing poles). 

In urban areas, all terminal poles 
will be tagged and show the street 
index code (line number) and the 
house address number (pole number). 
Every 10th rural pole will be tagged 
as well as all junction poles. 

The engineering department feels 
that greater economy will be realized 
through the reduced material costs in- 
volved in the adoption of the new tag 
as well as better placing of the tags. 
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The example (see cut) portrays a 
rural pole line numbered and inter- 
preted as follows: 

(a) Rural line number 30101. 

(b) Pole number 18. 

(c) Pole number 18 is supplemental 
drop pole number 2. 

(d) The- pole is completely owned 
by General Telephone. 

Urban pole tags are made by sub- 
stituting street index codes for line 
numbers and house address numbers 
for pole numbers. It is not anticipated 
that all poles will be physically marked, 
but all poles will cary numbers on the 
continuing property records. 

The changeout to the new type tag 
will be on an orderly basis and will 
only be effected as the current situa- 
tion demands. 


. 

Many operating companies have a 
program under way to place the three- 
digit area code on the telephone num- 
ber card of all telephones affected by 
DDD service. With the area code on 
their dial, customers will find it more 
convenient to give out their code with 
their telephone number, when talking 
to friends or business associates out- 
side their own area. It is also hoped 
that more people will be encouraged to 
dial their own long distance calls, or 
place them with the operator by area 
code. Either way, calling by codes 
makes long distance service faster and 
mnore convenient for everyone. 

When subscribers with DDD dial the 
area code and number themselves, the 
called telephone is reached in a matter 
of seconds. In cities and towns not 
equipped with DDD, the operator dials 
for the subscriber. When she is given 
the area code by the caller, she can 
dial the number at once. If she is not 
given the code, the call necessarily is 
delayed momentarily while 
it up. 

Operator-assisted long distance calls, 
which required an average of 14 min- 
utes to connect 40 years ago, take only 
about a minute today, when the oper- 
ator is given the area code. 

It is estimated that about 75 per 
cent of all telephone subscribers in 
the United States today can dial their 
calls direct, and 
95 per can 


she looks 


possibly more than 


cent receive DDD calls. 


“Cross Talk” 


It is reported that a preacher re- 
cently announced there are 726 dif- 
ferent sins. He was besieged with re- 
quests for the list by people who think 
they may have missed something. 


Intelligent thinking, coupled with 
past experience, is supposed to kill a 
bad idea in a hurry. 
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Pip i 2: 


By RAY BLAIN, Technical Editorial Director 


Q. What is Centrex service, and what 
are its advantages? 

A. Centrex service is a new concept 
for serving all PBX groups at any 
given location on a centralized basis. 
It will replace, in many instances, the 
conventional, individual type of PBX 
service. Christened Centrex service 
by the Bell System, this new concept 
includes several variations in the pro- 
posed methods of service. 

In the new approach, the customers 
in one area, such as in a large office 
building, are regarded as _ telephone 
subscribers located in a civic com- 
munity, and are served accordingly. 
In other words, they are served on an 
individual-line basis from central- 
office-type equipment, modified to 
provide the features normally fur- 
nished with PBX service. 

These features include four-digit 
extension-to-extension dialing (inter- 
com) transfer to another station of 
the same PBX customer, etc. Also, 
new features such as Direct Inward 
Dialing (DID) to the PBX station, 
new push-button attendant position 
consoles, with illuminated keys, and 
arranged for key-pulsing completion 
of in-and-out calls, and full automatic 
number identification are offered. 

In this new concept of providing 
customer-group service from central- 
office equipment, the equipment itself 
can be located either in a nearby cen- 
tral office building, or in telephone- 
company rented space in any suitable 
commercial building. In the latter case, 
the location would, in fact, become a 
central office location, and a new wire 
center from which any class of service 
could be furnished. 

Centrex service is forward looking, 
and its objective is more mechaniza- 
tion, to reduce labor costs and speed 
up the service demanded by and nec- 
essary to modern business. 

7 

Q. Is it possible to control a fire 
alarm siren by the use of a telephone 
line? 

A. This may be accomplished by the 
use of an extension relay ringing unit 


recently placed on the market. By dial- 
ing a predetermined number, this unit 
is actuated, and it, in turn, will oper- 
ate the siren. 

* 


Q. We would like to know if it is 
possible to obtain a machine that will 
prove satisfactory for tamping poles 
in holes. Also, will a machine of this 
type prove to be economical? 

A. Hydraulic type tampers are avail- 
able which can be attached to most 
existing hydraulic systems. It is claimed 
that these light-weight, easily operated 
tampers can effect great savings on 
any pole setting job. When the tamper 
is equipped with an optional control 
valve, a single operator can do a 
thorough compacting job around a pole 
in less than half the time it normally 
requires two men to do it by the man- 
ual method. 


Q. Will it be possible to obtain a crew 
cab heater for a construction truck that 
will provide comfortable heat when the 
vehicle is stopped and the engine not 
running? 

A. A recently developed heater of 
this type is now on the market. This 
heater installs beneath the seat of 
standard crew cab bodies and provides 
clean, heated fresh air in any enclosed 
cab, and is completely safe for person- 
nel. 

Heat is thermostatically controlled. 
A standard propane gas bottle fur- 
nishes economical fuel, permitting the 
heater to operate efficiently when the 
truck engine is not running. 

As a safety feature, all gas immedi- 
ately cuts off to the heater in case of 
battery failure or power shutoff. All 
products of combustion are exhausted 
through the vehicle floor, safely away 
from personnel. Only safe, heated 
fresh air is forced into the cab area. 

The heater unit installs easily in a 
13% inches x 13 inches x 7 inches 
space; weighs 27 pounds; and has a 
12,000 BTU input. Simple toggle 
switches turn the heater and burner 
ignition on and off. 
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NOW...in Production... 
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Off the production line and ready for shipment 
... the new RCA MM-600 Microwave Relay 
equipment is specifically designed to meet the 
exacting performance requirements of the 
Common Carrier Service. The MM-600 pro- 
vides the reliability you require today, plus the 
long haul capability and economical channel ex- 
pansion necessary to meet future requirements. 


Operating in the microwave band of 5925-6425 
mc, the MM-600 carries in excess of 600 voice 
channels, or NTSC color television signals, for 


OF g8 Bes 
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distances of 3,000 miles or more. The MM-600 
meets the CCIR/CCITT performance stand- 
ards for intermediate telephone and TV serv- 
ices. A controlled baseband spectrum up 
to 10 megacycles is available for any desired 
application. 


Write now for additional MM-600 information, 
or request an RCA Microwave Specialist to 
arrange a meeting with you at your con- 
venience. Take a step toward your communica- 
tions future—return the coupon today. 


RADIO CORPORATION OF AMERICA 
Microwave Equipment, Dept. DB-189 
Building 15-5, Camden 2, N.J. 


The Most Trusted Name 
in Electronics 


NAME 
® RADIO CORPORATION OF AMERICA 


CITY 


COMPANY 
ADDRESS 


O Please send me further information on RCA MM-600. 
O Have an RCA Microwave Specialist contact me. 


TITLE 


STATE. 
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THE 


TRAFFIC PAGE 


By WINNIE BURNETT 


ONG AGO I read a poem that 
[seemed to capture a mood of tran- 

quil strength. I can’t remember the 
author’s name, and I don’t remember 
all of this beautiful poem, but the 
thought contained in four lines has 
stayed with me. 

“Forget the flat 

sallow plains, 

“Know life can stand, 

tains, resolute and sure, 

“Striking deep the subterranean 

grains, 

“And all your 

premature.” 

It is so easy to give up a difficult 
task by saying it is hopeless. It is so 
easy to let our life become meaningless 
and hopeless because of some thwart- 
ing experience or imaginary 
slight. 

TENSIONS BUILD up inside us 
when we feel frustrated—especially 
on the job. Of course, in the business 
world you can hardly escape the 
“ulcer factory” influence, but you 
may keep from cracking under the 
strain by the use of a simple strategy: 
Make your work a pleasure 
of a pain. 

This is easier said than be- 
cause practically every job involves 
some routine drudgery and usually 
presents some frustrating conditions. 
This is true, but most drudgery can 
assume a modicum of interest if you 
approach it properly. And frustrations 
are minimized if we honestly face up 
to our limitations. 

Try relating your job to a goal or 
purpose outside any narrow self-inter- 
est. Don’t let your greed for a larger 
paycheck or your ambition for promo- 
tion be the only motives for the desire 
for doing a good job. Let the desire to 
be useful and to contribute something 
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mosaics of the 


like moun- 


hopelessness is 


some 


instead 


done, 


worthwhile to mankind be a motiva- 
ting factor. 

THE NEED to be needed is a vital 
factor in mental health, and certainly 
when you know you are useful—that 
you really contribute something good 
you are needed. 

Another way to find more pleasure 
in your work is to look for a chal- 
lenge. There’s a challenge in even the 
most hum-drum, routine job if we 
only look for it. 

You may say that you’ve tried all 
of that and still find the work tedious 
and monotonous. I say “the work” 
instead of “your work” because it ob- 
viously is not your work—it may be 
your job. If you really hate the tasks 
assigned to your job, you are probably 
not suited for it. If it isn’t practical 
for you to start looking for another 
job, then make a_ special effort to 
adapt yourself so that your work can 
at least be satisfactory to you, even if 
it does not give you a sense of ful- 
fillment. 

DON’T OVERREACH yourself in 
seeking promotion. Not everyone is 
cut out to be an executive. Know 
your limitations and stay within them 
—don’t get out of your depths or 
you'll soon wear yourself out running 
to try to catch up. 

Develop a pleasant, productive pace 
and stick to it. 

Do today’s work and don’t stew over 
yesterday’s decisions. Right or wrong, 
they have already been made. 

Develop good personal relations with 
the people you work for and the people 
who work for you. Treat them right and 
generally they treat you right. 

FIND A RELAXING or stimulating 
outside hobby, according to your need. 
Community service can be a hobby— 
a worthwhile one. 


Don’t let alcohol or “happy pills” be 
the basis for your mode of relaxing. 

Another thing, a strong religious 
conviction is a powerful contribution 
to emotional stability. 

Think these ideas over—then try 
them. You may be happily surprised. 


Traffic Quiz 

(1) Q@. After you have given a DA 
report, what is the proper procedure? 

A. If the calling party wishes you 
to try again, ask “What time shall I 
try the call again?” 

(2) Q. If the calling party does not 
specify a time to try again on a DA, 
but does want you to AG, what should 
you do? 

A. Say that you will try again in 
about an hour unless you think an- 
other time better. 

(3) Q. When a party is not sure of 
the called number, should you enter 
it on the ticket? 

A. Do not enter it, but ask for the 
name under which the telephone is 
listed and proceed as on an address 
name call. 

(4) Q@. When two or more numbers 
are given, how should you enter them 
on the ticket? 

A. Enter them on the ticket in the 
order they are given. If there is not 
room in the “TO NO” space, use an 
asterisk and enter the number in the 
space for reports. 

(5) Q. When the calling party says 
he will talk to either of two people, 
how do you show this on the ticket? 

A. Enter the names connected by 
“OR”, as, “Smith or Jones.” 


Take Courage! 
To grow up in life means learning 


to live with impossible problems.— 
BLAINE MCLAUGHLIN. 
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ADEQUATE EARNINGS 
CONSTANT CHALLENGE 
FLORIDIANS TOLD 


facing the telephone industry are 


é HREE OF THE major problems 
maintaining 


reasonable freedom 
from government interference, meet- 
ing outside competition, and obtain- 
ing adequate earnings, Fred D. Lear- 
ey, president of General Telephone Co. 
of Florida, told the recent convention 
of the Florida Telephone Association. 

The convention was held Nov. 27 
and 28 in Miami Beach. 

In an address entitled, “It’s Up to 
Us”, Mr. Tearey said the problems 
facing the telephone industry both in 
Florida and throughout the nation 
seem to fall into three major catagor- 
ies. He listed these as follows: 

“First of all is the necessity to main- 
tain a reasonable freedom from govern- 
mental interference to continue to op- 
erate our industry in the best interest 
of the public, the stockholder and the 
employe. Hampering the industry ef- 
fort with earnings restrictions or sad- 
dling unequal tax on the telephone 
user will, in the long run, short-circuit 
the material and spiritual progress 
that has been made. It is important 
for the industry to be knowledgeable 
and active in politics and govern- 
mental affairs. 


Meeting Competition 
“The second major challenge is that 
of competition and the industry has 
several approaches to combating it. 
First of all, the industry must continue 
to progress 
vation 


through research and inno- 
This means being 
both equipment 


ready to 


modernize and the 
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By R. C. RENO 


techniques of telephony. Secondly, be 
sure to look upon the telephone in its 
broadest sense, that of providing a uni- 
versal communications system. Final- 
ly, be sure to provide the best service 
we know how to give. Through these 
efforts, the industry will be able to 
meet price and product competition as 
well as that of outside industry. Serv- 
ice, in the long run, has built the busi- 
ness and yesterday’s standards need to 
be stepped up. High quality service is 
the best offensive for the competitive 
threat. 

“Finally, there is the importance of 
good earnings. They must be in a rea- 
sonable range in relationship to other 
businesses and be sufficient to permit 
the industry to do the most economical 
job at the right time. In the long run, 
good earnings promote the best service 
at the lowest prices. In seeking ade- 
quate earnings, we ean help ourselves 
by pricing our service for profit, 
through research, and through appre- 
ciation on the part of both employes 
and the public of the importance of 
good earnings. In the final analysis, 
the industry must not only keep up 
with changing conditions, but must 
progress at an even faster pace than 
others. The future will be greater than 
the most fantastic story that can be 
written if we maintain the freedom to 
make the difference.” 

Another featured speaker, Mrs. He- 
lene C. Bateman, former rate develop 
ment engineer of the American Tele- 
phone & Telegraph Co., also empha- 
sized good earnings in her address on 


how to obtain extra values from tele- 
phone rate schedules. 


Extra Values from Rates 


In her address on “Extra Values 
from your Rate Schedules,” Mrs. Bate- 
man discussed various avenues through 
which rate schedules can bring in ade- 
quate total revenues to cover costs of 
good service, fair wages to employes, 
and good earnings. She listed these 
as (1) more stable revenues; (2) par- 
tial offsets against attrition of earn- 
ings; (3) lower costs either in total or 
per unit of service; (4) better 
of meeting competition; (5) stimulus 
for increased use of telephone service 
and facilities, and (6) promoting over- 
all greater customer satisfaction. 

Mrs. Bateman urged a study of the 
fluctuations in revenues, particularly 
those affected by swings of the econo- 
mic cycle. She said such a study will 
show that revenue items are 
much more stable than others. For ex- 
ample, monthly charges are usually 
more stable than non-recurring charges. 
As the business cycle swings down, 
she pointed out, people often hold on 
to the services they have, but are less 
likely to add new ones. Therefore, she 
said, “if you get most of a total reve- 
nue requirement from monthly charges, 
your revenues will probably be more 
stable than if have a relatively 
high initial charge and a small or no 
monthly charge.” 


ways 


some 


you 


Inasmuch as local revenues are con- 
siderably stable 
toll, Mrs. Bateman 


more than message 


this is 
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Jet-smooth ride 
ANOTHER CHEVROLET BENEFIT THAT BRINGS TOP TRADE-IN ! 


Chevrolet is one fleet car that knows how to mix 
business and pleasure. And the proof is in the ride: 
Whisper-quiet, Jet-smooth like only a unique com- 
bination of Full Coil suspension and quality Body by 
Fisher insulation can make it. Even after a day at the 
wheel, you arrive refreshed and ready for business. 
The roominess and comfort of those luxury-appointed 
interiors will also, of course, have a lot to do with the 


way you feel. So will that special Chevrolet brand of 
easy handling (Ball-Race steering) and eager respon- 
siveness (choice of spunky 6 or vim-packed V8s). It 
takes lots of good things to make Chevrolet a pleasure 
to do business with. A pleasure that lasts right up 
through trade-in time when it traditionally brings 
the highest return of any full-sized car in its field... . 
Chevrolet Division of General Motors, Detroit 2, Mich. 


HEVROLET 
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Officers and directors of the Florida Telephone Association. Seated, left to right: J. B. Renwick, Josephine Poppleton, 
(secretary-treasurer,) and B. A. Galloway (president). Standing, left to right: F. S McGhee, H A. Bishop Jr., J. N. John- 
son, Fred D. Learey, J. K. Galloway, H. C. MacFarlane, (association attorney), E. M. Menendez, Max Wettstein, M. N. 
Drew, H. D. Ledbetter, C. D. Brorein Jr., W. E. Quattlebaum Jr., E. D. Wilkinson (first vice president), D. A. Kafka, 
C. J. Yates, J. P. Evans, D. T. Shearer (second vice president) and Otto Wettstein III. Not present when photo was 


taken: J. L. Sharit, and C. C. Leiby. 


consideration favoring extended area 
service which converts revenues from 
a toll to a local basis. In connection 
with the attrition of earnings, she 
pointed out that consideration should 
be given to the rates charged for vari- 
ous semi-luxury items which should 
produce more than the average rate of 
return. She said these rates should be 
high enough to contribute towards off- 
setting over-all attrition of earnings. 

Another example of attrition offsets 
is adequate differentials between in- 
dividual line, two and four-party serv- 
ices. 

Mrs. also gave examples 
of how adequate total revenues can 
be obtained through lower costs, taking 
advantage of opportunities to sell and 
to meet competition, promoting in- 
creased use of telephone service and 
improved public relations. 


Bateman 


PBX’s Important Customers 


The importance of PBX customers, 
and the need for telephone companies 
to have PBX service advisers, was 
emphasized in an address by Miss Bet- 
ty Wyman of the General Telephone 
Co. of Florida. 

She referred to a Bell System study 
which shows that, while PBX custom- 
ers constitute only one-half of 1 per 
cent of total business accounts, they 
represent 15 per cent of total tele- 
phones. Also, more than 25 per cent 
of all local switched messages and 
more than 50 per cent of Bell System 
toll messages originate 
at PBX switchboards. 

Miss Wyman said that, with this 
volume, PBX’s not only require but 
are entitled to good service, help and 
assistance from telephone companies. 
She emphasized the responsibilities of 
PBX service advisers in training PBX 
operators and assisting PBX manage- 
ments to improve their 
tions. She concluded: 
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communica- 


Advisers’ Responsibilities 


“The adviser’s duty is to be sure 
proper usage goes to work at the same 
time the installation of a switchboard 
is turned over to her for operator 
training. Her knowledge of proper 
operation of every type and make of 
board, from the simplest cordless and 
Call Commander to cordless PABX’s 
and large multiple PABX’s must be 
imparted to the new operators, plus: 

**(1) Voice control. 

(2) Proper phraseology. 

(3) Long distance procedures for 
commercial and hotel boards, as well 
as the know how of when and if to 
suggest trunk number identification, 
traffic studies, or offer a series of 
planned programs of films, tape re- 
cordings, voice mirrors and courtesy 
booklets, for their company’s entire 
personnel. 

“Also, there is the necessity of the 
adviser’s— 

“(1) Being a diplomat. 

“(2) Knowing the job. 

“(3) Being a public relations rep- 
resentative. 

“(4) Planning properly. 

“With the accomplishment of these 
advisers’ duties, your company can 
better realize the profit of this im- 


portant one-half per cent—the PBX 
customers.” 


New Concept of Communications 


“The Future of Communications” 
was the subject of an address by Wal- 
ter G. Wright, vice president-opera- 
tions of General Telephone & Elec- 
tronics Corp. 

The usual description “telephone 
business” is growing increasingly ob- 
solete and a far-broader concept of 
communications has come in to being in 
the past two or three years, Mr. Wright 
said. “Today all of us are in the com- 
munications business—a _  full-range 
communications business, which is 


built around our ability to get the right 
information to the right place at the 
right time,” he said. He continued: 

“This concept reflects far more than 
simply the addition of some new 
wrinkles to our traditional telephone 
services. Nor has it sprung from any 
single new development or a sudden 
change in the industry’s point of view. 
It has evolved from the realization 
that the entire economic structure of 
this country has grown increasingly 
complicated and that telephone com- 
panies have the challenge of provid- 
ing whatever services are needed to 
tie this complicated structure togeth- 
er, and to meet service requirements 
that have never existed before. I sin- 
cerely believe this to be the most stim- 
ulating and most potentially reward- 
ing challenge ever to face our indus- 
try.” 


Host of Changes in Future 


Mr. Wright referred to new develop- 
ments and services such as data trans- 


mission, slow-scan 
communications, 
warning: 

“The future will bring a host of 
changes in the communications indus- 
try, and the big challenge to everyone 
in the industry is to set up broader 
horizons than ever before—horizons 
literally as broad as the universe. We 
had some fairly predictable targets 
back in 1957 when the first Sputnik 
was fired. But this is no longer true. 
With the advent of the Space Age, we 
have moved into an entirely new op- 
erating environment, which is requir- 
ing us to superimpose an entirely new 
set of conditions upon our familiar 
operations which themselves are 
changing as we meet the new and 
broader demands of our customers. 

“We, in the communications indus- 
try, are faced with the greatest challen- 
ges and opportunities in our history. As 
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we move toward the opportunities of 
tomorrow, we will need to bring to bear 
more imagination, more tenacity, more 
resourcefulness. and more ingenuity 
than ever before. Otherwise, we will 
never get off the launching pad. We 
need to raise our sights a little higher 
in this increasingly complex problem 
of meeting the communications needs 
of the nation, the world, and per- 
haps the universe, once we communi- 
cate with other planets. 

Three departmental conference 
workshops were held during the Flor- 
ida convention—commercial, traffic 
and plant-engineering. 


Commercial Workshop 


Richard K. English spoke to the 
commercial conference on “Methods 
Used in Combatting Coin Telephone 
Robberies.” Mr. English is public tele- 
phone manager of Southern Bell Tele- 
phone & Telegraph Co. in Miami. 

He emphasized the growing problem 
of coin telephone thefts and discussed 
three methods of combatting them: 

(1) Obtaining assistance 
cooperating with 
agencies. 


from and 
law enforcement 

(2) Initiating company programs to 
select appropriate and well-protected 
locations for booths, providing a secure 
mounting surface for telephones, pro- 
viding adequate, 24-hour lighting, and 
making special collections on a more 
frequent basis. 

The commercial people were told 
that no telephone company is too big 
or too small to have a marketing and 
sales program by Robert L. Toney, 
residential sales administrator for Gen- 
eral Telephone Co. of Florida. 

Mr. Toney said that marketing is 
really an attitude toward the conduct 
of the business, toward the service and 
treatment given to the public, and to- 
ward increasing revenues. 

He also emphasized that marketing 
is a moral responsibility of a telephone 
company in order to meet competition 
and to improve its financial position. 

Mr. Toney called attention to the 
fact that the marketing concept must 
be sponsored by management and 
that all employes must be sold on the 
need for marketing as one of the 
many sources for improving their com- 
pany’s financial position and earnings. 

Carl W. Carlson, commercial man- 
ager of the Winter Park (Fla.) Tele- 
phone Co., in a talk entitled “Services 
from the Customer’s Viewpoint,” said: 
“Our services are the foundation on 
which we build our customer relations 
and good-will.” He emphasized five 
factors necessary to build and main- 
tain a favorable reaction from custom- 
ers: 


(1) Prompt installations; (2) prompt 


billings; 
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(3) good operator service; 


(4) efficient payment procedures, and 
(5) fast repair service. 


Traffic Workshop 


“New Arts in Telephony” was the 
subject of a traffic conference address 
by C. B. McKinney, division staff en- 
gineer of Southern Bell Telephone & 
Telegraph Co. Mr. McKinney also ad- 
dressed the plant-engineering confer- 
ence, and his comments are covered in 
the report of that conference. 

The key to good telephone service is 
“service observing,” Mrs. Lucille Carr, 
service observing supervisor of Gener- 


Safety Memos 


“The history of accidents is as 
old as man himself, and a con- 
stant problem. Nevertheless, acci- 
dents can be prevented if their 
causes are known and appropri- 
ate measures taken to avoid 
them. Think Safety. Practice 
Safety.”—John A. Bracken. 


al Telephone Co. of Florida, told the 
traffic conference. 

Mrs. Carr described the service ob- 
servation program initiated by her 
company in June of last year, and 
stated that it is helping to: (1) Keep 
management well-informed as to the 
quality of service being rendered; (2) 
provide a better over-all service; (3) 
promote customer confidence in the 
company—leading to his acceptance 
of new equipment, new procedures and 
new services offered, such as Direct 
Distance Dialing; (4) increase em- 
ploye awareness of his responsibility 
to the customer for the best 
service he can render. 


possible 


Plant-Engineering Workshop 


“Inductive Coordination” was the 
subject of a paper presented by Stan- 
ley Warth, Florida transmission and 
protection engineer of Southern Bell 
Tel. & Tel. Co. Mr. Warth voiced many 
new thoughts on this problem of long 
standing and offered numerous ideas 
that will prove valuable to all operat- 
ing companies. He stated that induc- 
tive coordination, not unlike structur- 
al coordination, is a very broad term 
that came into being when the electri- 
cal industry and particularily the pow- 
er and communication companies rec- 
ognized the need for coordinated ef- 
fort. 

Coordination, he said, means a har- 
monious adjustment arrived at by the 
efforts of two or more people, two or 
more groups, or even two or more 
industries. One might coordinate the 
use of his hands but nevertheless 


he has two of them and he must ma- 
nipulate them in such a manner that 
one assists the other or coordinated 
effort is lost. Similarily coordinated 
effort is required by the power and 
communication companies and _ this 
must be clearly understood before 
much is said about inductive coor- 
dination, because this is a field where 
we do not even need physical connec- 
tions between the two classes of plant 
to encounter difficulty. 

Power system loads have doubled 
during the past 10 years and are ex- 
pected to double during the next 10 
Exposures to power distribution cir- 
cuits cannot be avoided and, therefore, 
we are encountering higher values of 
longitudinal current which, acting on 
small inherent unbalances in cable 
and central office equipment results in 
metallic noise, Mr. Warth pointed 
out. Efforts have been made toward 
such improvements as sandwich wound 
relay coils and improved cable de- 
signs; however, as the magnitude of 
induced 60-cycle current plus some 
harmonics increases, the effects of 
small unbalances become more impor- 
tant, he observed. 

“DDD Toll Centering and Homing 
Planning” was the subject of a talk 
by Robert Eshbaugh, chief equipment 
engineer of Florida Telephone Corp. 
In his opening remarks Mr. Eshbaugh 
stated that we must improve and ex- 
pand our systems, but at 
time it is necessary to 
Further, that we must make careful 
studies of existing toll centers and 
toll centers planned for the future to 
make certain that they will 
economical. 

C. B. McKinney, division staff en- 
gineer of the Southern Bell Tele- 
phone Co. at Orlando gave an inter- 
esting paper titled “Special Services 
WATS, WADS, TELPAK.” He 
plained that Wide Area Telephone 
Service (WATS) is a one-way out- 
going voice frequency band telephone 
service. By paying a flat monthiy 
rate customers may make long dis- 
tance calls on a full time or a 15-hour 
measured time basis. 

He also discussed the forthcoming 
Dial Teletypewriter Service (DTWX). 
The present manual teletypewriter ser- 
vice will be flash-cut, on Sept. 2, 
1962, to dial operation. Initially only 
60 words per minute service will be 
offered, but 100 words per minute 
service will be provided after 
the cut-over date in 1963. 

Basically the manual stations will 
be modified from dec operation to ac 
operation by equipping each station 
with a type 101A Data-Phone data set. 
Customers will dial other DTWX sta- 
tions over the Direct Distance Dialing 
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DIESEL 
“MICRO POWER” 


A COMPLETELY NEW DIMENSION IN NO-BREAK UN-INTERRUPTED 
ELECTRIC POWER SUPPLY 


United States Motors Corporation is keeping pace 
with the industry — growing daily. In days past, 
our Micro Power units ranged in size from 1/2 KW 
to 20 KW capacity. Today, we are building Micro 
Power units in capacities up to the NEW 100 KW 
UNIT pictured above. Tomorrow — we will build 
them even larger to satisfy the increasing capacity 


SPECIALIZED SALES AND SERVICE CENTERS LOCATED 
THROUGHOUT THE UNITED STATES & FOREIGN 
COUNTRIES 


For complete information — call or write 


UNITED STATES MOTORS CORPORATION 102 west Fifth Avenue » 
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requirements for dependable no-droop, no-drop 
standby power. Every Micro Power built today re- 
flects more than 10 years of laboratory and field 
research-testing. What’s more —several thousand 
operating units attest to its demand for a wide 
variety of applications. 


SPECIAL FEATURES 


*% off the line initial start-up with automatic engine control. 

% load isolation from incoming supply at all times. 

% incoming 50 cycle frequency automatically converted to 
60 cycle output frequency when desired. 


% ultimate for stabilizing incoming variations of voltage 
and frequency. 


Oshkosh ° 
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Dijjyerent subscribers 
need dijjerent services 


AE provides telephone service for every need 


Each customer in your area has specific 
telephone needs. To meet these needs, you 
must provide many types of service- 
standard and special. Why? Because it 
pays off...in increased revenue and better 
service to your community! Your cus- 
tomers will pay extra for better service 
and greater convenience. 


Are there any new customers in your area? 
Any old ones with new telephone needs? 
If so, show them the AE telephone serv- 
ice best suited to their particular needs. 
For details on our complete line of station 
equipment, contact your AE representa- 
tive. He can also furnish you with valu- 
able sales aids to help you promote these 
services. To contact him, just write to 
Automatic Electric Sales Corporation, 
Northlake, Illinois. 


TYPE 86 PHONE— Key phone provides small 
offices with switchboard convenience. Key 
system service for up to six central office, 
PBX or private lines. Dial or pushbutton 
intercom service. Choice of six colors. 





TYPE 80A PABX— A complete communica- 
tions system for high school, small plant, etc. 
Avecomodates up to 80 lines. Handles up to 12 
inside and 16 outside calls at once. Compact 
attendant cabinet (shown here) 


TYPE 90 WALL PHONE— Perfect extension 
for kitchen, basement or barn. Special-angle 
dial is easy to use. Side-mounted handset 
can't be brushed off hook. Easy to install. 
Choice of colors. 


AUTOMATIC ELECTRIC 


Subsidiary of 


GENERAL TELEPHONE & ELECTRONICS 





TROUBLE SHOOTING ON 
THE HIGH SEAS 


By C. C. MAY* 


westerly tip of England, where 

the Atlantic meets the Bristol and 
English channels, lie the islands called 
the Scillies. Legends surround the 
Scillies and it is told that at one time 
these islands were connected to the 
mainland, now 36 miles away, which 
was the ancient land of King Arthur, 
called Lyonnesse. 

There are scores of islands in this 
group, yet only five are inhabited: St. 
Marys, St. Martins, St. Agnes, Byrer, 
and Tresco. 

Living on Tresco is the royal gov- 
ernor, who is responsible to the young 
duke of Cornwall, heir apparent to the 
throne of England. 

One may even savy that the Scillies 
lie on the crossroads of history be- 
cause it is here that the Pilgrims last 
sighted a part of England; where 
Drake and Raleigh sailed by on their 
adventures; where the great Spanish 
Armada was sighted and subsequent- 
ly many ships of this great Spanish 
fleet were sunk on the rocks and reefs 
surrounding these islands. Even, to- 
day, one may walk along a beach or 
some quiet cove and find a Spanish 
doubloon lying on the sand 

These islands have been the grave- 
yard of ships for many, many genera- 
tions and upon visiting these islands 
one may see the figureheads from 
some of these wrecked ships in an 
open museum. 

In the last two wars, German “U” 
boats and ships of both the United 
States and Her Majesty’s Royal Navy 
prowled these desolate waters. These 
islands are termed by locals and visi- 
tors alike as the “Fortunate Islands”; 
inasmuch as the climate is very mild 
and tropical plants grow in profusion, 
due to the Gulf Stream coming from 
the West Indies. Here daffodils are 
picked on a commercial scale and 
shipped to London every year before 
Christmas. 


A NCHORED OFF the most south- 


In these historical surroundings there 
is one man, who, in the field of com- 
munications, represents the telephone 
business. He is located in Hugh Town 
on St. Marys, which is the main tele- 
phone office for the British Post Office 
in these small islands. 

The telephone office consists of an 
M.D.F. and two magneto switchboards. 
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The “off” islands are connected to the 
telephone system by means of a 
submarine cable which multiples from 
island to island. By the use of the 
good old phantom circuit, limited serv- 
ice is made available to these “off” 
islands. Where the cable runs up on 
the beach, the circuits are then car- 
ried across the islands by the use of 
poles and crossarms, until once more 
the circuits are terminated to a sub- 
marine cable, again to be extended to 
the next island. 

In the daily career of a normal tele- 
phone man, when trouble develops in 
good weather or bad, he will get in 
his vehicle, drive to the trouble spot 
and clear the fault. In the case of the 
repairman assigned to the islands, to 
clear the trouble he may have to don 
oil skins, life preservers and make out 
to sea in a launch, journeying to one 
of the “off’’ islands to locate the trou- 
ble. This may sound rather exciting, 
but he may take his life in his hands 
to ensure that the people in this lonely 
outpost of the British Empire have 
adequate telephone service. Sometimes 
in landing on an open beach at night 
with flares and flashlight he has to be 
a first rate seaman, as well as a tele- 
phone man, to land safely on the 
beach. 

This young man, as young he must 
be to live with the trials of serving 
five islands with telephone service, 
cannot call back to the stockroom to 
get an extra fuse or bell box. In chests 
located on these “off” islands, he de- 
posits, like a buccaneer of old, small 
treasures in the form of telephone 
wire and small parts of telephone in- 
struments which he may need. Some- 
times he may find that the weather is 
getting progressively worse and he will 
be cut off from the main island for 
several days at a time, in which case 
he has to request shelter from some 
of the inhabitants of these islands. 

If a fault appears on any circuit 
carried by the cable, it may take the 
telephone man three or four days to 
find it, because in taking the launch 
from St. Marys he has to land on the 
beach in a small boat and check at 
each beach termination and _ then 
walk and check the overhead circuits. 


*Mr. May is Commercial Sales 


Engineer 
for the Elyria (O.) Telephone Co. 


As he carries on, the launch with its 
captain will go to the other end of the 
island to take him off again. 

Contact is maintained with the 
mainland by radio-telephone circuits, 
and high on a hill on St. Marys a net- 
work of poles and wires faces the 
mainland to a similar station near 
Land’s End, a forerunner, to some 
measure, of the microwave we have to- 
day. 

Due to the frequent storms in the 
winter months all major construction 
takes place in the summer time, and 
it is not uncommon to see a barge be- 
ing towed by a launch loaded down 
with poles, wire, and iron work being 
transported to one of the islands. Aft- 
er having arrived at the quay, either 
a horse and cart or tractor and trailer 
is hired to transport the heavy equip- 
ment to different construction sites on 
these islands. It is certainly a far cry 
from the modern equipment used on 
the mainland. 

The construction crews are sent over 
from the mainland for several weeks 
during the repair season and live in 
the houses with the local inhabitants. 
It is not long before they are part of 
the island family. 

The picture, as portrayed, may give 
the impression of being wild and com- 
pletely cut off from the rest of the 
world; and yet, in the summer time, 
it is a holiday resort for many thou- 
sands of people. Although the beach- 
es are never crowded, they consist of 
the finest golden sand and _ stretch 
around most of these islands like a 
glistening belt. The fishing is some of 
the finest in the northern hemisphere, 
and lobsters and crabs abound in the 
reefs. On taking a trip in a modern 
launch around the islands one is 
bound to see seals and sharks and 
sometimes even a whale. The sharks, 
which sometimes grow to 40 feet in 
length, are not the man-eating type, 
but are termed basking sharks, since 
they spend a great deal of their time 
on the surface basking in the warm 
sun. 

The summer season lasts until) 
proximately the middle of October, 
when once more the islanders batten 
down their hatches and make them- 
selves ready for the raging Atlantic 
storms which will hit them frequently 
over the ensuing five months. 

Our friend, the telephone man, 
crosses his fingers and trusts that the 
repair construction jobs done in the 
last few months, will hold up once 
more during the winter gales and may 
recall these lines from an old English 
poem: 

“And when at night you safely lie, 
In blankets snug and warm, 

The fishermen of England, 

Are riding out the storm.” 
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A COMPLETE 
TRANSMISSION 
TESTING 
FACI LITY 


ING, PLANT AND TRAINING 


Hallamore designed Swept-Band Transmission Measuring 
Set, Artificial Line, and Test Hybrid, provide all the equip- 
ment any telephone company needs for fast, accurate, 
reliable, and economic voice-band circuit checkout to 
satisfy the most demanding conditions. Unprecedented 
requirements for good voice transmission circuits created 
by Direct Distance Dialing, and other modern communi- 
cation developments, are more readily handled with the 
use of any one, or a combination, of the apparatus herein 
described. 
THE TMS-0100 SWEPT-BAND TRANSMISSION 
MEASUREMENT SET is a multi-purpose instrument de- 
signed for direct visual readout, requiring no interpolation, 
graphing, or plotting, providing a perfect tool for circuit 
verification, and adjustment of associated equipment dur- 
ing installation, as well as for maintenance, engineering 
or training. 
oo Se Sees See It is FAST, having the proven capability of checking cir- 
Measuring Set : ; > 
cuits at a rate at least 14 times faster than conventional 


methods, with complete ACCURACY (direct readings 
eliminate incidence of error), RELIABILITY (thoroughly 
field tested and used by telephone companies and the 
military for several years), and ECONOMY (the TMS per- 
forms the work of many instruments, at a labor-saving 
pace, with many plant, training, engineering applications). 
. - 


For PLANT DEPARTMENT the TMS makes it relatively 


simple to maintain maximum quality control in cable and 
circuit acceptance testing, as well as initial adjustment of 
- central office equipment. 


TMS-0101, Field Unit with Separate For ENGINEERING DEPARTMENT. In the engineering 

Power Supply for Easier Portability of outside plant facilities, it is possible to build a circuit 
artificially on the Hallamore Artificial Line, and examine 
its transmission characteristics on the Transmission Meas- 
uring Set. It is possible to ascertain definitely, in advance, 
the attenuation, return loss, and impedance characteristics 
of contemplated circuits. 
For PERSONNEL TRAINING. The Hallamore Transmis- 
sion Measuring Set, alone, or in combination with ancillary 
equipment provides an invaluable transmission training 
tool, vividly and graphically illustrating the conditions 
leading to both good and bad circuits. 
The TLA-0100 ARTIFICIAL LINE enables the simula- 


tion of circuit characteristics existing in outside plant. 


TLA-O10@ Artificial Line shown with Storage 
Drawer open and Plug-in Modules in place 
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THS-0100 
Test Hybrid Set 


Through specific design, maximum flexibility is obtained 
with respect to load distribution, cable characteristics, and 
termination. By means of plug-in modules containing 
various lengths of line section and load types, commonly 
used loading schemes (B88, D88, H88, M88) may be ap- 
plied to any one or a combination of six types of cable. 
Load spacing and end sections may be adjusted in incre- 
ments of 150 feet. 

The THS-0100 TEST HYBRID SET incorporates the 
necessary transformers, balancing networks, access jacks, 
and switching, for performng all standard measurements 
of return loss and for adjustment of building-out capaci- 
tance or compensation on telephone cable circuits. 


FOR FURTHER INFORMATION WRITE OR PHONE 


ni Ph hk 


ELECTRONICS DIVISION 


714 NORTH BROOKHURST 
CALIFORNIA 


ANAHEIM 


JANUARY 13, 1962 


STREET. PROSPECT 4-1010 


rWX CODE AH5279 
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The PETITE® phone is the popular new 
compact—small, light, sturdy, delightfully 
styled. Dial glows in the dark, lights up 
brightly when handset is lifted. Conversa- 
tion is clear and distinct from near or far. 
White, blue, beige, pink or turquoise. 


The desk phone sets the standard for 
Independents. Styling is trim and func- 
tional. High-fidelity voice transmission 
and full-range performance are built in. 
Quality and durability deliver long, de- 
pendable service. Full range of colors. 








The wall phone saves space; saves steps 
and stair-climbing, provides privacy as 
an extension. Same high-fidelity, full 
range performance in this ‘'1553-W"’ as 
in all other Stromberg-Carison tele- 
phones. All the wanted colors. 


The business phone is a miniature switch- 
board with finger-tip switching in a standard- 
size telephone, under full user control. Pro- 
vides up to 5 trunks plus intercom and Hold. 
The “1575-W"’ is used with the Stromberg- 
Carlson 6K-1 system. Standard colors. 


The multi-line phone is ideal for placing, an- 
swering, holding or switching calls from either 
of two outside lines. Intercom for PBX serv- 
ice can be added without operator expense. 
The ‘1573-W"’ converts to 3 lines with Hold 
on each, without intercom. All colors. 


BUDGET DOLLARS GO FARTHER WITH 
STROMBERG-CARLSON® TELEPHONES 


In budgeting your operation, you'll find it profit- 
able to investigate how your buying can net you 
more dollars. Additional savings and revenue ad- 
vantages are yours when you choose Stromberg- 
Carlson instruments. Here are a few reasons 
why: mA yearly contract, with deliveries spaced 
as you want them, helps you stabilize costs and 
perhaps even beat your budget # Standardizing 
on Stromberg-Carlson phones reduces your in- 
ventory of parts for all telephones # Top-quality 
instruments assure you of minimum service calls. 
(One service call can cost you much more than 
the few extra pennies you pay for the best 


GENERAL DYNAMICS 


phone.) m High-efficiency performance builds 
subscriber satisfaction, creates excellent com- 
munity relations for your company ® The full 
line of telephones, meeting every requirement, 
gives you all the advantages of “one-source” 
purchasing. These are but a few of the reasons 
why these pace-setting instruments belong in 
your budget. 

Get the full story from your Stromberg- 
Carlson representative. In Atlanta, call: 875- 
7467; Chicago: STate 2-4235; Kansas City: 
HArrison 1-6618; Rochester: HUbbard 2-2200; 
San Francisco: OXford 7-3630. 
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Carolina Company’s 
Ad Series 


These pictures and photograph 
on front cover are part of a series 
of advertisements used by Caro- 
lina Telephone & Telegraph Co., 
Tarboro, N. C., under the head- 
ing “It’s Unlikely”. 

The five ads showed telephones 
in a bird bath, dog-house, fire- 
place, oven and refrigerator. Each 
carried the “It’s Unlikely” head- 
ing. 

Copy theme followed the pat- 
tern that it would be unlikely to 
have a telephone installed in any 
one of these situations, but that 
there were many practical and 
convenient locations for _ tele- 
phones throughout the home. A 
better location was suggested by 
the ad. 

For instance, the dog-house 
copy suggested that “such a val- 
uable partner of good living does 
not belong in the dog-house. A 
better place is in the bedroom 
where an extension telephone is 
a loyal ‘watch dog’.” The fire- 
place ad pointed out that the den 
might be a handier spot for a 
telephone. 

The series ran over a period of 
three months. Sixty-five daily 
and weekly newspapers in the 
company’s area were used. 

Harold N. Simpson, supervisor 
of information and advertising 
for the Carolina company, said 
that much favorable comment 
was received. He also stated that 
the company may continue the 
campaign in 1962, utilizing tele- 
phones in additional startling 
situations. 





Book Review 
“SAFETY RULES 
STALLATION AND MAINTENANCE 
OF ELECTRIC SUPPLY AND COM- 
MUNICATION LINES,” National Bu- 
reau of Standards Handbook 81, issued 


FOR THE IN- 


Nov. 1, 1961; 197 pages; $1.75. 

This handbook, a revision of Part 
2 (“Rules for Installation and Main- 
tenance of Electric Supply and Com- 
munication Lines”) of the National 
Electric Safety Code, supersedes NBS 
Handbook 32. The new handbook 
also contains revisions of the defini- 
tions and grounding rules used in 
connection with the Code, which 
were last published in NBS Handbook 
30 (National Electric Safety Code) 
in 1949. Parts 1, 3, 4, and 5 of Hand- 
book 30 continue in effect. 
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Public utilities which own and in- 
stall lines, and regulatory groups 
which have authority and jurisdiction 
over installations and adopt the Code 
as part of their rules, will be partic- 
ularly interested in this handbook. 

Of special interest in Handbook 81 
is a revised definition of voltage. The 
new definition permits voltage in 
many of the tables to be based on 
voltage-to-ground instead of voltage 
between phases. This will permit 
utilities and others to use higher volt- 
age on existing construction and still 
meet clearance requirements of the 
revised Code. 

The work of revision was performed 
by a group of technical subcommittees 
operating under the ASA Sectional 
Committee C2 of the American Stand- 


ards Association. During a period of 
about eight years, the technical sub- 
committees made changes in approx- 
imately 150 rules and definitions. The 
Sectional Committee on the Code 
adopted the changes, and the text has 
been recognized as an American 
Standard. 

This book is available from the 
Superintendent of Documents, U. S. 
Government Printing Office, Washing- 
ton 25, D. C. Foreign remittances must 
be in U. S. exchange and should in- 
clude an additional one-fourth of the 
publication price to mailing 
costs. 


cover 


No Increase 
The only something you get for no- 
thing is failure—ARNOLD H. GLAsow. 


TELEPHONY 
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NEW ACME VISIBLE ROTARY 
brings line or trouble card data 
to users with pushbutton speed! 


Without moving from their desks around a smartly 
modern Acme Visible Rotary, 1, 6, 12 or more users have 
instant access to as many as 250,000 records. No more 
waste steps between desks and files. No more reaching 
or stretching. Per hour output goes up, fatigue errors go 
sharply down. Send coupon for details on power and 
manual Rotaries, designed to telephone specifications by 
Acme Visible engineers working closely with telephone 
operations experts. 


V-ANGLE LINECARDTRAY. Usable 

from either end. Flips open at any 

card, and stays open with supported 

V-Angle, leaving both hands free. 

Measured space control keeps 

space ready for refiling when card 
, is removed or changed. 


1 ADJUSTABLE PARTITIONS IN LINE 
y CARD TUBS are moveable. In event 
A size of your line records is changed 
in the future, partitioning is easily 
shifted to fit your new requirements. 


/, 
V/ 


pNee Ne \V/ISIBLE 


World’s Largest Exclusive Makers of Visible Record Systems 


CME VISIBLE RECORDS, Inc., 4001 W. Aliview Dr., Crozet, Va. 
Without cost or obligation give me information about your 
new equipment and systems for handling phone records. And 
be me have the address of the nearest representative in 


your nationwide sales and service organization. 


We have_________line cards and__________cable and terminal records to handle. 
Name 
Company —______ 


Address —____ Zone. State 
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Permanent Rates In Effect 


For Improved Fla. Service 

Temporary rate increases granted 
North Florida Telephone Co., Live Oak, 
earlier were made permanent on Dec. 
14 by the Florida Railroad & Public 
Utilities Commission (TELEPHONY, July 
19, 1958). 

Originally, the company was granted 
a temporary rate increase at its Cal- 
lahan and Hilliard exchanges (TELEPH- 
ONY, May 3, 1958). 

North Florida was required to post a 
$5,000 bond for each exchange to cover 
any refunds which might be necessary 
if permanent rates were different from 
those already authorized. It was stated 
at the time the commission approved 
the temporary rates (July 8, 1958) that 
permanent rates would be set only 
after a base rate area expansion and 
rural line construction program, which 
were to begin in April, 1959, were 
completed. 

The rates for the following exchanges 
which were in effect under bond, are 
now permanent: Alachua, Branford, 
Crescent City, Fort White, Hastings, 
High Springs, Jasper, Jennings, Lake 
Butler, Live Oak, Mayo, Wellborn, and 
White Springs. 


Indiana Commission Rules in 
Bell-General Toll Case 


The Indiana Public Service Com- 
mission on Dec. 28 approved a memo- 
randum of agreement signed by In- 
diana Bell Telephone Co. and General 
Telephone Co. of Indiana to 
dispute over interchanged toll 
enues settlements (TELEPHONY, 
2). 

The case is the result of a petition 
filed with the commission on July 14, 
1961, by Indiana Bell asking that Gen- 
eral of Indiana be required to pay 
compensation it had withheld monthly 
since last May, and to continue making 
monthly payments under terms of the 
1956 or 1961 traffic agreements, until 
the commission established a new for- 
mula for settlements. 

The commission, on Dec. 28, ordered 
the two companies to prepare a formal 
traffic agreement incorporating the 
terms of the memorandum of agree- 
ment. The traffic agreement is to be 
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end a 
rev- 
Dec. 


Courts and Commissions 


presented to the commission for ap- 
proval before January 28. 

Terms of the memorandum of agree- 
ment, and then the traffic agreement, 
shall govern the joint provision of toll 
service by the two companies, the 
commission ordered, until: 

(1) Indiana Bell and General of 
Indiana reach a different agreement 
and the commission approves; or 

(2) Proper application is made to 
the commission by either company 
“for the commission to fix conditions 
and compensation other than those 
provided in the (memorandum of 
agreement or traffic agreement) and 
the commission has acted thereon.” 
The memorandum of agreement ap- 

proved by the commission provides 
for the making of joint studies by 
Indiana Bell and General of Indiana 
of General’s plant and expenses re- 
lating to costs in provision of toll serv- 
ice interchanged with Indiana Bell. 
The studies, to be completed before 
Oct. 1, 1962, will be aimed at providing 
data to be used in negotiating future 
settlements. 

A separate agreement reached by 
the two companies, but not acted up- 
on by the commission, specified terms 
for General’s payment to Indiana Bell 
of interchanged toll revenues withheld 
by General since last May. 

The commission took no notice of 
this agreement. It had declared itself 
powerless to enter orders having a 
retroactive effect in an order issued 
on Nov. 17. However, the earlier ruling 
included an order to General to re- 
sume monthly payments to Indiana 
Bell, beginning with Indiana Bell’s 
December billing. 


United of Carolinas Receives 


Raises at 7 S. C. Exchanges 

The South Carolina Public Service 
Commission approved, effective Jan. 1, 
rate increases for seven exchanges 
of the United Telephone Co. of the 
Carolinas, Inc., Southern Pines, N. C. 
(TELEPHONY, Sept. 23). 

The new rates apply to Branchville, 
Eutawville, Varnville, and Holly Hill; 
and will later affect Ridgeland, Hamp- 
ton, and Estill. 

Increases were granted as follows: 
for Ridgeland after United Telephone 


converts that exchange to dial opera- 
tion; for Hampton exchange after an 
additional 300 lines of dial central of- 
fice equipment are installed, and the 
Hampton office has been recabled; and 
for Estill, after the Nixville area is 
provided with service. 

The United Telephone Co. experi- 
enced a telephone growth in South 
Carolina from 4,064 to 10,245 during 
the 1950-1960 period, it was reported, 
and its plant investment in the state 
rose from $695,672 to $3,635,854 during 
the same 10-year period. 


Approve Wisconsin Bell EAS 


Coverage, and Set Rates 

The Wisconsin Public Service Com- 
mission on Dec. 19 approved plans of 
the Wisconsin Telephone Co. to in- 
crease the area served by its Wau- 
kesha exchange, and to revise and 
increase its rates. 

Wisconsin Telephone proposes to in- 
crease its service area by providing 
extended area service from Waukesha 
to Pewaukee and to the Genesee and 
North Prairie exchanges of the North- 
West Telephone Co., Tomah; and to 
the west zone of Milwaukee. It is es- 
timated that the calling areas of Wau- 
kesha exchange will thus be increased 
from 14,300 subscribers to 29,600. 

It is reported also that message unit 
service will replace toll rates to all 
other Milwaukee zones, except the 
Thiensville suburban zone and the 
Menomonee Falls and Sussex ex- 
changes of Wisconsin Telephone. 

The company plans to offer one- 
party residence EAS to all Milwau- 
kee zone subscribers and to Menomo- 
nee Falls and Sussex exchanges at an 
optional rate of $5.00 in addition to 
regular rates. 


Henderson Asks Rehearing on 


Rate Request in Nevada 

The Henderson Telephone Co., it was 
reported on Dec. 21, has asked the 
Nevada Public Service Commission for 
a rehearing on its request for a $50,900 
rate increase, which the commission 
denied last October. The company had 
petitioned for the raise in June, 1961 
(TELEPHONY, Nov. 18). 

Officials of the Henderson com- 
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Various sizes available to “ve bog 
2% tons, set poles up to 

dig up to 24” in diameter and 10’ 
when combined with a DF-1 digger, 
choice of line bodies and optional eqt 
is ready to solve your particular’ pre p 


Demonstrations arranged at your ‘convenignce.-) > 
Write today for more details. eas Se 
ay ad ee 
te 
McCABE-POWERS BODY COI 
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WITHIN 6 INCHES AND 
A SPLIT SECOND — 


SAF-T-CLIMB’ 


PREVENTS A TRAGEDY! 


SAF-T-CLIMB’s positive locking 
process instantly saves a man from 
serious injury or death when sudden 
sickness...a hot line... fatigue... 
grease...or inexperience causes a 
slip or fall. Here’s the ultimate in 
ladder climbing protection for your 
workers! 


SAF-T-CLIMB does not depend 
on friction or a man’s ability to think 
fast. He’s saved before he even has a 
chance to think! On rung ladders, 
peg steps on poles or tower legs — 
even on tower framework where no 
ladder exists—the most a climber can 
fall is only 6 inches. 


SAF-T-CLIMB provides unique 
advantages—a man can climb with 
one or both hands free for tools or 
work. He climbs smoothly up or 
down, has more security and confi- 
dence, less physical and nervous 
fatigue. You get more productive 
work. Installation is very easy. ..spe- 
cial skills and equipment are not 
required. 


* Previously called “Notch-Lock” 


pany said that the company has more 
evidence to present regarding depreci- 
ation, salaries to management, and 
plant investment, which were factors 
involved in the commission’s decision 
to deny the rate increase. 

Commission Chairman George Allard 
said a hearing on the pending rate re- 
quest will probably be set for January. 


OK Exchange, Yellow Pages 


Rate Raises for Cal. Company 
The California Public Utilities Com- 
mission on Jan. 2 granted the Dorris 
Telephone Co. the rate increase the 
company had sought. The company 
filed its rate application on June 12, 


1961. New rates are to be effective 
Feb. 1. 


Business Old New 
One-party . $8.75 
Two-party 3 7.00 
Ten-party suburban ‘ 6.25 
Residence 

One-party . 5.75 
Two-party . 4.80 
Four-party b 4.20 
Ten-party suburban ‘ 4.45 


In addition to the above rates, the 
commission also authorized increases 
in directory advertising rates of ap- 
proximately 100 per cent. In authoriz- 
ing the directory rate increases the de- 
cision states: 


“There was testimony by applicant’s 
president that a directory company 
produces applicant’s directory under 
contract with applicant; that the direc- 
tory company’s cost of producing the 
alphabetical section alone exceeds the 
revenues obtainable from the adver- 
tising section; that applicant’s direc- 
tory advertisers are nearly entirely 
composed of those whose businesses 
are outside of applicant’s territory, and 
that applicant’s directory advertising 
business is competitive with a number 
of other advertising media both in 
California and in Oregon. 

“It appears that applicant has ob- 
tained its contract through arms-length 
negotiations and that the increased 
revenues obtainable are needed to 
offset costs. 


“In view of the particular circum- 
stances, the commission finds and con- 


SAF-T-NOTCH RAIL Attaches eas- SAF-T-LOK SLEEVE Glides freely SAF-T-BELT Passes 250 Ib. drop 
ily to any type structure. Hot-dip up and down the Saf-T-Notch test. Comfortable and light and 


galvanized steel. Notches every Rail in normal climbing position 
6 inches provide positive stop Locks instantly and automatic- 


cludes that the advertising rates pro- 
and lock points. Can be pre- ally in a notch if climber slips or 
curved to your specs. Also avail- falls. Weighs less than 4 Ibs 


posed by applicant are fair and rea- 
able in stainless steel or alum- sonable for the service to be rendered 
inum 


and that such rates should be author- 
FREE ILLUSTRATED BROCHURE NO. 60, AVAILABLE UPON REQUEST ized.” 


meets all military specifications. 


Both the company and the commis- 


3 
sion staff introduced separated earn- 
ings summaries. The company’s sum- 
mary indicated an exchange rate of 
return at proposed rates of 4.46 per 
cent on a depreciated rate base of 
air space devices, inc. $89,730, while the staff’s summary in- 
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SAFETY TOWER LADDER DIVISION 


5428 Vineland Avenue, North Hollywood, California 





dicated a rate of return at 
rates of 5.46 per cent on a depreciated 
rate base of $91,020. Both estimates 
were based on 1961 operations. The 
commission found that the 
posed would produce 
which was not 


rates pro- 
a rate 
excessive. 


of return 


Nebraska Actions Involve 
Rates, Financing, Service 
Changes in tariff for the Southeast 
Nebraska Telephone Co., Falls City, 
were authorized by the Nebraska Rail- 
way Commission on Dec. 20. New 
equipment were: 
Monthly Service 
Three line and three 
holding keys, including 
signal button .... 
Secret service and 
visual busy 


offerings approved 


$1.00 


lamp 
Inter-communication 

system 
Common audible 
Exclusion feature, 

one line only ..... — 
Buzzers and push 

buttons, 
Speaker 


signal .... .50 


each ..... onl .20 
telephones 
Automatic answering equipment 
Long play .18.00 
Short play ..15.00 
Answer only . 8.00 
The monthly rate for 2 line 
holding keys was reduced from $2.75 
to $2.25 per month. The $10 installa- 
tion charge for 
discontinued monthly rate of 
25 cents established. An installation 
charge of $2.00 for flush or non-flush 
type jacks will apply, if installed at 
the time the building is under 
struction 


15.00 
15.00 
15.00 


and 2 


color telephones was 


and a 


con- 


On the same date, the 
State Telephone Co., Inc., Hay Springs, 
was authorized to issue 2,820 shares 
of its common stock, par value of $100 
per share, for sale for cash to its parent 
company, the Continental Telephone 
Co., in the total anfount of $282,000 
(TELEPHONY, Dec. 28) This is for the 
purpose of providing funds for the 
“acquisition of exchange properties 
and other property, construction, 
pletion, modification, 
improvement of 
and for the 
obligations.” 


Cornhusker 


com- 
and 
facilities, 
short-term 


extension 
telephone 
discharge of 


The Cornhusker company serves ap- 
proximately 1,050 company-owned and 
390 switching stations at Hay Springs, 
Indianola, Chapman and Archer. 


On Dec. 27, the Nebraska commis- 
sion dismissed, at the company’s re- 
quest, and without prejudice, the ap- 
plication of the Plainview Telephone 
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proposed | 


KLEIN 


If you know Klein for pliers, 
climbers, grips and other tools, 
you will be interested in the many 
other products in the complete 
Klein line, such as those illustrated. 

In leather goods, Klein has been 
supplying the largest utilities for 


PREFERRED BY 
ELECTRICIANS 
AND INSTALLERS 


years with tool belts, safety straps, 
tool pockets and other equipment 
designed for maximum safety... 
longest life. 

Klein knives and scissors are 
specially designed for electricians 
and built to stand hard usage. 


5227 WEB BELTING BELT 


FREE BULLETIN: write for 103TG Tool Guide 


covering the complete Klein line. 


ASK YOUR SUPPLIER. 
Foreign Distributor: 


International Standard Electric Corp., New York 


S25 KLEINGsS 


Mathias oom WO LE Noo & Sons 


7200 McCORMICK ROAD, CHICAGO 45, ILL 





ANOTHER MONEY SAVING IDEA FROM LYNCH: 


ECONOMICAL 

TELEPHONE- 

VHF RADIO 
COMMUNICATION 


with 
the 


LYNCH 
Communication 
Channel 

for 

Mobile 


Radio 


Now you can economically provide direct telephone-radio communication from 
central office to mobile VHF units via microwave with the LYNCH COMMUNICA- 
TION CHANNEL FOR MOBILE RADIO. 

The Lynch B910 Communication Channel for Mobile Radio provides the key- 
ing control unit to operate a remote, unattended VHF base station, a solid-state 
multiplexing channel to transmit voice and keying information, an individual group 
modem and a 48-volt DC battery-operated power supply for base operation in only 
7 inches of rack space 


LYNCH COMMUNICATION CHANNEL TERMINAL FOR MOBILE RADIO 
$1715.00 f.o.b. factory. 


This communication package is only one of the many new features of the 
Lynch B910 solid-state multiplexing system. It also may be expanded from 12 to 
600 channels, with economical dropout and reinsert provisions, along your right- 
of-way. 

For the complete money saving story on the Lynch B910 solid-state multiplex- 
ing system, call or write your nearest Graybar representative or contact: 


695 Bryant Street, Dept. A-1 
San Francisco 7, California 
EXbrook 7-1471 (Area Code 415) 


Contact your Graybar 
Representative or call us direct 
for complete information. 


Exchange for authority to adjust and 
revise its telephone rates. Two letters 
in protest were received and after the 
company was asked by the commission 
for further information, it asked for 
dismissal without prejudice. 


3 
A hearing was scheduled by the 
commission for Jan. 18 on an appli- 
cation of the Curtis Telephone Co. for 
authority to issue and deliver prom- 
issory notes to procure a loan. 


SW States Reports Raises 
Granted At Five Exchanges 


The Southwestern States Telephone 
Co., Brownwood, Tex., recently an- 
nounced increases at five exchanges. 
These raises are as follows: 

Fayetteville, Tex.; 120 stations; Nov. 
6. 

Old New 
One-party business $4.75 $9.50 
Two-party business 3.75 8.00 
One-party residence 3.25 5.50 
Two-party residence 2.75 4.50 
Four-party residence — 3.75 
Rural business 7.00 7.00 
Rural residence 5.25 5.75 


Grand Saline, Tex.; 1011 stations; 
Jan. 11. 


Old New 
One-party business $7.50 $8.50 
Two-party business 5.75 7.00 
One-party residence 4.70 5.25 
Two-party residence 3.65 4.25 
Four-party residence 2.85 3.25 
Rural business 7.00 7.00 
Rural residence 5.25 5.25 


Schulenburg, Tex.; 903 stations; ef- 
fective on conversion to dial. 


Old New 
One-party business $5.00 $9.50 
Two-party business 4.25 7.75 
One-party residence 3.25 5.50 
Two-party residence 2.75 4.50 
Four-party residence 2.25 4.00 
Rural business 6.00 7.00 
Rural residence 4.50 5.75 


Piggott, Ark.; 1148 stations; Oct. 11. 


Old New 
One-party business $8.25 $9.25 
Two-party business 6.50 7.00 
One-party residence 5.50 6.00 
Two-party residence 4.25 4.75 
Four-party residence 3.25 3.75 
Rural business 6.25 6.25 
Rural residence 5.25 5.25 


Ragley, La.; 238 stations; Nov. 21. 


Old New 
One-party business $9.80 $11.50 
Two-party business 8.20 9.00 
One-party residence 5.50 6.75 
Two-party residence 4.45 5.80 
Four-party residence 3.45 4.70 
Rural business 6.25 7.50 
Rural residence 4.85 5.50 
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Carolina T&T Financing Is 
Authorized in North Carolina 

Carolina Telephone & Telegraph Co., 
Tarboro, was authorized by the North 
Carolina Utilities Commission on Jan. 
3 to issue and sell 195,039 shares of 
common stock at their $20 par value 
to present stockholders, on the basis 
of one new share for each 10 shares 
now held (TELEPHONY, Nov. 18). 

The company said it was seeking 
money to help retire $4,700,000 in 
short-term debt and to provide funds 
for plant requirements. 


Approve Sale, Stock Issue; 

Set Hearings on Neb. Raises 
The Nebraska Railway Commission 

on Dec. 22 approved the sale of the 

Palmyra Telephone Co. to the Capital 

Telephone Co., Hickman. 


Hearings were set for Jan. 11 on the 
application for a rate increase by the 
Keystone-Arthur Telephone Co., Key- 
stone; and for Jan. 16 on the Pierce 
Telephone Co. rate application. 


GT&EIl Announces New 
Vice President Post 

L. Roger Williams has been named a 
vice president of General Telephone & 
Electronics International Inc., it was 
announced on Dec. 27 by James J. Cler- 
kin Jr., president. Mr. Williams will be 
responsible for planning the financing 
of international sales, and will be loca- 
ted at the company’s Washington, 
D. C. offices. 

Mr. Williams was senior loan officer 
for the Inter-American Development 
Bank in Washington, D. C., from July, 
1960 until his present appointment. 

Born in Baltimore, Md., Mr. Williams 
was graduated from Duke University 
with an A.B. degree in business admin- 
istration, with a major in finance. He 
has an extensive background in busi- 
ness and finance, and has served in 
various major federal government po- 
sitions. 

During World War II, he served with 
the U. S. Treasury Department, han- 
dling foreign finance. Mr. Williams 
subsequently was associated for five 
years with the U. S. Department of 
State, as a specialist in reparations and 
property settlements following the war. 
From 1954 to 1960, he served with the 
Export-Import Bank in Washington, 
handling foreign investments and de- 
velopments for that organization. 


A Constant Beam 

“A great mind may change its ob- 
jects, but it cannot relinquish them; 
it must have something to pursue; 
variety is its relaxation, and amuse- 
ment its repose.’—CoLToN. 
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Reliable’s VARIABLE COUNT SPLICE CASE TERMINAL 


is a pressure terminal with Ready Access features for use on lead, 
aluminum and plastic cable. 


The cable bundle consists of 26 fully color coded polyvinyl insu- 
lated pairs. The cleared ends are potted and sealed in a plastic cup. 


The gas-tight stub has sufficient slack so that splicing is unnecessary 
when changing terminal count. 


The terminal design, together with insulation piercing washers, per- 
mits changing the terminal count without opening the splice case. 


Only the cable pairs used for services are terminated on the binding 
posts; the rest remain fully insulated. This eliminates unnecessary 
multiple pair appearances and helps maintain high insulation 
resistance. 
Variable Count Terminals are furnished with either 
6 or 12 pair terminal blocks. Two terminals can be 
combined back-to-back to accommodate 50 pair 


connections with a maximum of 24 pair termina- 
tions. 


CTRIC COMPANY 
Franklin Park, lilinois 





DRAIN UNIT. 


Z , vn 


| fiberglas 


costs less! 


EFFECTIVELY DRAINS INDUCED 
VOLTAGES WITH MINIMUM 
TRANSMISSION IMPAIRMENT 


Components embedded in 
Fiberglass and newest design per- 
mits maximum drainage of 
induced voltages from communi- 
cation lines. Weatherproof and 
simple to install, the Topo Drain 
Unit mounts securely on cross- 
arm or on pole — using just two 
screws. Fiberglass top threads 
easily onto base, and ends replace- 
ment problems caused by weather- 
ing, corrosion and vandalism. Unit 
has built-in Station Protector. 

More good news! The Topo 

Drain Unit, 
with all it’s 
advantages 
in long-life 
costs far 
less than 
older con- 
ventional 
types of 
Drain 
Units. Lists 
at $24.95 
each. Plant operators are really 
enthusiastic about the Topo 
Fiberglass Drain Unit because it 
reduces induced voltages from 300 
to 2,200 volts down to a safe 
working level of 5 to 30 volts, with 
minimum impairment. Loss per 
unit is just 0.2 d.b. at 1,000 cycles 
and 0.1 d.b. at all carrier frequen- 
cies up to 600,000 cycles. Test a 
Topo Fiberglass Drain Unit on 
your circuits for 30 days at our 
risk. Get full information and an 
actual sample of the Drain Unit, 
by mailing off the coupon below, 
today. 


TOPO LINE 


PRODUCTS ARE MANUFACTURED BY 


TRANS TECHNION, INC. 
2816 Aldrich Avenue So., 
Minneapolis 8, Minnesota 

I ce ee 

Trans Technion, Inc. 


2816 Aldrich Avenue So 
Minneapolis 8, Minnesota 


Sounds Real Interesting! 

Please send me specs, catalog sheet and 
one Topo Fiberglass Drain Unit on 30-day 
free trial so that | can give it a good close 


NAME 





ADDRESS_ 





CITY. 
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REA Approves $3,254,000 Loans 
To Seven Operating Companies 


ELEPHONE LOANS totaling $3,- 
7 254,000 were approved by the 
Rural Electrification Administra- 
tion during the last week of December, 
1961. Funds will be used as follows: 
North Florida Telephone Co., 
Oak; $2,350,000; Dec. 29. 
The company intends to use this 
loan to help furnish initial service for 
1,032 subscribers, which will include 


Live 


| expanding its central office equipment; 


completion of its authorized 
of facilities to 
service for existing 
providing 
the 


system; 
upgrade 
subscribers; and 
service without toll be- 
company’s White Springs 


REA loans to the North Florida com- 


} pany will help make possible new and 


improved service for 13,129 subscrib- 


| ers. The company’s 23 exchanges are 
| presently furnishing dial 


service to 
approximately 9,625 subscribers. 
e 
Reno Telephone Association 
$57,000; Dec. 29. 
The Reno association plans to use 


, Hutch- 


| the REA funds to improve service for 
| 42 subscribers and furnish initial serv- 


ice to seven subscribers. The associa- 
also to serve the area of 
the Chalk Telephone Co., which the 
Kansas Corporation Commission 
directed it to serve, 
icus exchange. 
Loans to this borrower will help en- 
it to bring new and improved 
service to 4,824 subscribers over 18 ex- 
Reno is_ presently 


has 
from Reno’s Amer- 


serving 


* 
Triangle Telephone Co., 
$184,000; Dec. 29. 
The company 


Dixon, Mo.; 


plans to use these 


| funds to serve 892 subscribers by pro- 


viding expanded central office equip- 
ment in three existing exchanges. 
With the help of this loan, also, Tri- 
angle will be enabled to bring new 
and improved service to an additional 


Currently, the com- 


aa 
Modern Telephone Co., 
0.; $184,000; Dec. 29. 
Modern plans to supply initial serv- 
ice to 271 subscribers; and construct 


Springfield, 


an addition to its Gainesville exchange 


building, including a commercial of- 
fice, workshop and garage. This office 
will serve the southern half of the 
company’s system. 


REA funds to Modern will assist it 
to provide new and improved service 
to 4,452 subscribers. It proposes to 
build six more exchanges; is presently 
serving 1,930 subscribers through six 
exchanges. 

— 

Rio Virgin 
Nev.; $196,000; Dec. 29. 

The company intends to use 
loan to improve service for 166 
scribers and furnish initial service to 
119 subscribers. Rio Virgin is now fur- 
nishing dial service to its subscribers 

Company plans include: construc- 
tion of a new commercial office build- 
ing at Mesquite; expansion of dial fa- 
cilities in the present central office in 
Mesquite; and refinancing of its ex- 
isting indebtedness with a portion of 
the loan. 


Telephone Co., Mesquite, 
this 
sub- 


James H. Pulsipher is president and 
James Barrett is manager of the Rio 
Virgin Telephone Co. 

Chickasaw Telephone Co., 
Okla.; $173,000; Dec. 29. 

Chickasaw plans to create a 
exchange in the Ardmore Industrial 
Air Park area. These loan funds will 
also assist it to provide service with- 
out toll charge between the new ex- 
change and the company’s Springer 
and Gene Autry exchanges. In addi- 
tion, the company plans to add to a 
building in Ardmore which will serve 
as its headquarters. 

With the aid of these funds 
asaw will be enabled to bring new 
and improved service to 1,596 sub- 
scribers. Approximately 1,300 subscrib- 
ers now receive service from the com- 
pany. 


Lone 
Grove, 


new 


, Chick- 


e 

Golden West Telephone Cooperative. 
Wall, S. D.,; $110,000; Dec. 29. 

The company plans to use this loan 
to improve service for 80 subscribers, 
and furnish initial service for others. 
The borrower also proposes to acquire 
the Belvidere Telephone Co 
nishing magneto service 
ing subscribers. 

Golden West also intends to create 
a new dial central office which will 
replace the magneto facilities at Bel- 
videre. 


. now fur- 
to the exist- 


REA loans to this cooperative will 
help make possible new and improved 
service to 1,767 subscribers. Eight of 
the proposed nine exchanges now 
furnish dial service to approximately 
1,015 subscribers. 
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M. H. Alexander Joins ITC As 
Vice President-Operations 


The appointment of Mervin H. 
Alexander as vice  president-opera- 
tions of Independent Telephone Corp 
Dryden, N. Y., has been announced by 
William B. Harrison, president. 


M. H. ALEXANDER 


Mr. Alexander will 
present 


continue in his 
position as settlements coor- 
dinator of United States Independent 
Telephone Association, Washington, 
D. C., until Mar. 1, when he will assume 
his new position. 

Born in San Francisco, Cal., Mr. 
Alexander attended San Mateo Junior 
College and the University of Califor- 
nia. He started work with the Pacific 
Telephone & Telegraph Co. as a cable 
splicer’s helper, in 1926. Having risen 
to the position of staff assistant in the 
general office by 1943, he entered the 
U. S. Army Signal Corps, was as- 
signed to the Air Force, and separat- 
ed in 1946 as a captain. 

In that year he joined the Kern 
Mutual Telephone Co., and later the 
Central California Telephone Co., both 
with headquarters in Taft, Cal., as 
general plant manager. 

He remained there until joining the 
United States Independent Telephone 
Association, in 1956. As USITA Settle- 
ments Coordinator, he has testified as 
an expert witness before many state 
regulatory commissions, and before the 
Federal Communications Commission 
on telephone settlements and opera- 
tions. 


Approve Stock Sale in Mo. 

Buffalo Telephone Co. on Dec. 19 
was given permission by the Missouri 
Public Service Commission to sell all 
500 shares of its common stock to the 
Continental Telephone Co., St. Louis 
(TELEPHONY, Dec. 9). 
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FIBERGLAS 


TRANSPOSING 


Guaranteed 


Fiberglass Transposing 
Plate is the brand new, 
better and more modern 
way. High impact 
strength, pressure- 
molded Fiberglass units 
are manufactured in 
their entirety on Trans- 
Technion’s modern, cus- 
tom-built machinery. 


\ 
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**shatter- fl 
proof’’, even against 
rifle fire, the Topo ALL | 
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FIBERGLASS TRANSPOSING PLATES: SHATTERPROOF, HIGHER 
DIELECTRIC VALUE, LESS LABOR PER INSTALLATION 


You can transpose with Topo 
Fiberglass Transposing Plotes at 
4” or 8" wire spacing, right over 
left or left over right—on the 
crossarm, on top of pole or in the 
span. 


Cannot “flop over’ in high 
winds. Exclusive, patented design 
encapsulates wires at critical point 
of transposition. No bothersome 
birds nests can be built in trans- 
position. 


For re-transposition we can cut 
in your “‘tramps’ by building in 
two 30", preformed tails in the 
transposing plate. Thus a single 
lineman with emery cloth and side 
cutters can cut in the transposition 
without use of slack blocks and 
sleeving tools. (One user of Topo 
Transposing Plates estimates he 
saved $2 in labor costs on each 
Topo unit installed.) 


Other Topo Line Products 
include Drain Units, Wire 


Here’s a completely new and better an- 
swer to transposing—the Topo Fiberglass 
Transposing Plate. Wires at the critical 
point of transposition are completely en- 
capsulated by inserting the “punch-out” 
fiberglass pellett. 

It is far more efficient, unaffected by 
any weather condition and has been field 
tested since 1955. Unit is guaranteed 
“shatterproof” even against rifle fire. You 
get higher dielectric values too. One field 
test on a 20 mile circuit resulted in 
19.22% less line loss in wet weather than 
the adjacent identical circuit transposed 
with the conventional bracket. 

A threaded boss on the base of the 
plate goes easily onto a single 5%” x 6” 
galvanized bolt thru the crossarm. 

A combination of the revolutionary 
Topo design plus the use of practically 
indestructible Fiberglass gives you a 
transposing unit that has been proven 
superior in many ways—in low installa- 
tion cost, in long life, in higher dielectric 
value and in lowest cost maintenance. 
Request a free sample Topo Transposing 
Plate by sending along the coupon below. 
We'll include complete information, wet 
weather dielectric test results, specs and 
simple installation instructions. 


Topo Line is manufactured by 


TRANS TECHNION, INC. 


2816 Aldrich Avenue So. 
Minneapolis 8, Minnesota 
TA 3-8535 


TRANS TECHNION, INC. 
2816 Aldrich Avenue So., Minneapolis 8, Minnesota 


Please send us complete information on the Topo 
Fiberglass Transposing Plate, along with: 


C0 A free sample of the Topo Transposing Plate. 


k [] Information on other Topo Line products. 
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FLORIDA CONVENTION 


Concluded from page 32 


(DDD) network as other DDD calls are 
made today. Mark and space informa- 
tion, as well as supervision signals, 
will be sent over the DDD network as 
tones. 

Growth DTWX stations will be the 
100 speed type. Gradually all 60 speed 
stations will be converted to 100 speed 
stations and 60 speed service will not 
be offered after 1968. 

A new 100 words-per-minute tele- 
typewriter service will be made avail- 
able by the Bell System early in 1963 
which will be known as Wide Area 
Data Service (WADS). 

This is a two-way teletypewriter 
service equivalent to the Wide Area 
Telephone Service (WATS) offering. 
The United States will be divided into 
bands similar to but not necessarily 
the same area in each band as WATS. 
Full, time and measured time, and re- 
ceived only types of will be 
offered. 

A separate or dedicated network will 
be set up for WADS use. Ten primary 
and 76 secondary WADS offices are 
planned. Each WADS office must have 
automatic message accounting, code 


service 


converting, prefixing of digits, substi- 
tution of digits and deletion of digits 
capability. Special area codes (SAC) 
will be assigned to WADS stations. 

TELPAK is a new offering of pri- 
vate line service, developed to meet 
the needs of customers with a large 
volume of communications 
specified points. 

Equivalent voice frequency channels 
ranging from 12 to 240 circuits are of- 
fered. Each TELPAK channel must 
be assigned to a single band width of 
frequencies, i.e., the 12 voice frequen- 
cy channels of a TELPAK “A” must 
be assigned to the same channel group 
of a carrier Mr. McKinney 
said. 

A recently developed concept for 
serving all PBX customer groups at 
any given location on a centralized 
basis which will replace, in many in- 
stances, the conventional, individual 
type PBX service was described by Mr. 
McKinney. Christened “CENTREX” 
service by the Bell System, this new 
concept includes several variations in 
the proposed methods of serving cus- 
tomer groups. 


between 


system, 
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LEAD CASE ASSEMBLIES 


FOR AERIAL (STRAND) MOUNTING 
CONTAINING FOUR TO SEVENTY-SIX UNITS 


@ LEAD STUB ASSEMBLIES ARE 


PRESSURIZED 


TYPE 124 LEAD CASE 


@ PLASTIC STUB ASSEMBLIES ARE 
SEALED IN THERMOPLASTIC COMPOUND 
TO INSURE PROTECTION FROM MOISTURE. 


THESE ASSEMBLIES CAN BE EQUIPPED WITH LOADING COILS, 
INDUCTORS, AND MF UNITS. 


ASSISTANCE ON YOUR 


PACITORS, SATURABLE 


WRITE US FOR 
PROBLEMS. 


CA- 


LOADING AND TRANSMISSION 


CEECO PRODUCTS ARE SOLD BY YOUR TELEPHONE EQUIPMENT SUPPLIER. 


COMMUNICATION EQUIPMENT & ENGINEERING CO. 


5646 West Race Avenue * Phone EStebrook 8-3109 * Chicago 44, Illinois 
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J. W. Huggins, construction and 
cable supervisor for the Winter Park 
(Fla.) Telephone Co. spoke on the sub- 
ject, “Cable Pressurization”. After giv- 
ing a brief history of cable pressuri- 
zation and how it was developed, he 
explained how his company has pres- 
surized their important cables and 
reduced trouble. Further, that with 
the use of dry air and the constant 
feed system the heavy expense of clos- 
ing all small sheath openings in a cable 
is not necessary. 


The convention elected four new 
directors: D. A. Kafka, Fred D. Learey, 
and H. D. Ledbetter, all of Tampa, and 
C. C. Leiby of Ocala. 

Other directors are: H. A. Bishop 
Jr. of Starke; C. D. Brorein Jr. of 
Tampa; E. L. Cox of Perry; M. N. 
Drew of Quincy; J. P. Evans of Jack- 
sonville; B. A. Galloway and J. K. 
Galloway, both of Winter Park; J. N. 
Johnson of Fort Myers; F. S. McGehee 
of Marianna; 

E. M. Menedez of Tallahasee; W. E. 
Quattlebaum Jr., Bonifay; J. B. Ren- 
wick of Tampa; J. L. Sharit of Port 
St. Joe; D. T. Shearer of Fort Myers; 
Max Wettstein of Ocala; Otto Wett- 
stein III of Live Oak; E. D. Wilkinson 
of Tallahassee, and C. J. Yates of Jack- 
sonville. 

The directors elected the following 
officers: President, B. A. Galloway; 
vice presidents, Mr. Shearer and Mr. 
Wilkinson, and_ secretary-treasurer, 
Josephine Poppleton of Tampa. 


Homer Swartz Retires from 
General of Illinois 

Homer Swartz, assistant controller 
of the General Telephone Co. of Illinois 
Bloomington, retired from that com- 
pany on Dec. 1 after more than 38 
years in the telephone business. 

Mr. Swartz began his telephone ca- 
reer in September 1923 as a janitor 
and errand boy with the Streator (II1.) 
Telephone Co. He was promoted to 
plant accountant in July 1924. 

Two years later he joined the Tele- 
phone System & Accounting Co. in 
Kansas City, Mo., as an accountant. 

From there, he became affiliated 
with the Citizens Telephone Co. in 
April 1931 as assistant auditor. In June 
1934 he accepted the position of assist- 
ant auditor for the Portsmouth (O.) 
Home Telephone Co. 

Two years later, in April 1936, he 
was named assistant secretary-auditor 
of the Cambridge (O.) Telephone Co. 
The next year he took a similar posi- 
tion with the Clinton Telephone Co., 
Wilmington, O. 

He went to Bloomington in Decem- 
ber 1939, joining the Wabash Tele- 
phone Co. as auditor. When that com- 
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pany was merged with Illinois Tele- 
phone Co. in 1945, his title was 
changed to assistant secretary-auditor. 

He was promoted to assistant treas- 
urer in March 1956 and became as- 
sistant controller with General of Illi- 
nois in January 1957. 

Mr. Swartz was honored with a re- 
tirement party given for him by the 
company. 


Japan to Build Two Space 
Communications Stations 

Two huge transmitting stations will 
be built by Japan during 1962 to co- 
operate with the United States in de- 
veloping space communications, a re- 
search official reported on Jan. 3. 

The stations, Dr. Shogo Namba said, 
will send and receive radio signals 
from American communications satel- 
lites. Dr. Namba is chief of the re- 
search institute of the Denshin Denwa 
Co. This company, a private firm, and 
the Japanese postal ministry will co- 
operate in setting up the stations. 


Detroit Stakes Claim To 
Boatside Telephone First 

The subject of boatside telephones 
continues to cause choppy waters. In 
our Dec. 2 issue we reported that Ten- 
nessee had stolen a march on the rest 
of the country by installing the first 
drive-in coin telephone for boats in 
February 1961. 

Now comes word from Detroit that 
although Tennessee’s might be the 
first public-paystation-type boatside 
telephone, these telephones in the 
emergency services are neither new nor 
recent. 

E. C. Denstaedt, superintendent of 
municipal communications systems, 
city of Detroit Public Lighting Com- 
mission, reports that the first police 
patrol box installed at the river front 
for use of the river patrol officers, was 
installed previous to 1900 in Detroit. In 
1907, he said, there were four of these 
boxes serving the harbor master, who 
had, as a sole piece of power equip- 
ment, a 10 hp launch with a two-cylin- 
der engine. 

Mr. Denstaedt was unable to supply 
a picture of one of these installations, 
because since two-way police radio 
systems came into use, the boats have 
been radio equipped, and tiie riverside 
installations are no longer necessary. 

He also mentioned that back in the 
1900’s, the fire boat in Detroit was 
equipped with a telephone, which was 
plugged into jacks located at various 
points along the river front. This con- 
nection allowed the fire boat to have 
direct communication with the central 
high pressure pumping system. How- 
ever, this system too has been replaced. 

Detroit still has police and fire boxes 
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NELSON CHARGE TEST UNIT 


New Station Installations 
Station Adjustments and Repairs 
Inward Toll and Local Call 
Equipment Operation 
Collect-Return Function 
in Pay Station Equipment 
Connector and Entire 
Switch Train Function 


You can save hours of valuable time spent by your personnel 
in answering inward toll or local test calls. What’s more, you 
can eliminate the need for the telephone instruments usually 
required for such testing. Simply attach the Nelson Charge 
Test Unit to a connector terminal at the central office. Power- 
ful magnets make installation easy. Unit takes no rack space, 
can be positioned anywhere on the connector shelf, MDF, or 
IDF, and requires no drilling of holes. Now the local installer 
making a station installation or adjustment has a convenient 
connector-number-accessed tone. When an inward test call 
is made, if the installation and/or circuits being tested are 
functioning correctly, the unit answers that call — with a 
distinctive tone. The unit also provides the reverse battery 
supervision necessary to check the collect-return function in 
pay station equipment. The Nelson Charge Test Unit is so 
compact that it can be used as a highly portable test device. 
Easily installed on a specific connector terminal, it provides 
a quick and certain method of checking the connector or 
entire switch train. Learn more about better testing, and how 
to save personnel-time and valuable equipment — 


Write or call for additional information 


BUCKEYE TELEPHONE & SUPPLY CO. 


G 


1250 Kinnear Road 
Phone 488-0655 (area code 614) 
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Columbus 21, Ohio 
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Build lines to stay with 
CHANCE 
ANCHORS 


there's one for every need 


8-WAY 
EXPANDING ANCHOR 
Slips down a hole no bigger 
than the base plate. 8 rib 
reinforced blades expand into 
solid earth all the way around. 


NO-WRENCH 

SCREW ANCHOR 
Pitch-controlled blade goes 
down fast and adds to hold- 
ing power. Can be installed 
by hand. 


POWER INSTALLED 
SCREW ANCHOR 

Lets you mechanize screv 
anchor installation with you 
power hole-digging equip 
ment. Anchors install in 6 t 
8 man minutes. 


NEVER-CREEP 
ANCHOR 

Pulls entirely against solid, 
undisturbed earth. Holds more 
load than any other type oi 
anchor. 


\ 


CROSS-PLATE 
ANCHOR 


Install in vertical machine 
bored holes. Costs much less 


than ‘‘ dead-man’’-- holds 
‘Oo 


ROCK & CONE 
ANCHORS 


Wedge into solid rock and 
wedge against tamped rock. 


CENTRALIA, MISSOURI 
A. B. Chance Company of Canada, Ltd., Toronto 
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at river front locations. But they are 
no longer for use of officers or firemen 
in boats, Mr. Denstaedt said. 

In 1962, emergency public telephones 
will be installed at new public marinas 
where fire and accident hazards 
apt to he high, he reported. 

Mr. Denstaedt also stated: “It is pos- 
sible that the first boatside emergency 
telephone was installed even before 
Detroit’s installation. Perhaps your 
readers will let you know.” 


are 


Three Saskatchewan Men 
Get New Appointments 

The appointment of C. W. Sparrow 
as assistant general manager in charge 
of marketing and long range planning; 
of G. D. McCormick as assistant gen- 
eral manager in charge of operations 
and engineering and of W. L. Campkin 
as acting general plant manager, were 
announced on Jan. 2, by C. C. Williams, 
minister-in-charge of Saskatchewan 
(Canada) Government Telephones. 


Cc. W. SPARROW 


These appointments are the result 
of the establishment of two new top 
management positions and the aboli- 
tion of the position of manager-opera- 
tions and engineering. They are effec- 
tive Jan. 15. 

Mr. Sparrow began his career with 
Saskatchewan Government Telephones 
as an apprentice switchman. Subse- 
quently, he held the positions of trans- 
mission and equipment engineer, and 
chief engineer. He was appointed man- 
ager-operations and engineering in 
1959. 

Mr. Sparrow, B.Sc (E.E.), is a mem- 
ber of the Engineering Institute of 
Canada and of the Association of Pro- 
fessional Engineers of Saskatchewan. 

Mr. McCormick has held the position 
of general plant manager since 1957. 
He started with Saskatchewan Govern- 
ment Telephones in 1930. 


G. D. MCCORMICK 


In 1945, he was appointed district- 
man at Lanigan, and held that position 
for three years until he became plant 
personnel and safety supervisor. He 
was appointed plant superintendent at 
Saskatoon in 1953, a position he held 
until his appointment as general plant 
manager. 


W. L. CAMPKIN 


W. L. Campkin has held the position 
of general plant supervisor since 1946. 

He began uninterrupted service with 
the system in 1919 as a switchman. 
He was appointed head switchman in 
1922 and equipment supervisor in 1931, 
the position he held until his appoint- 
ment as general plant supervisor in 
1946. 

Mr. Campkin is a past president of 
the American Institute of Electrical 
Engineers, Saskatchewan branch, and 
a member of the Association of Pro- 
fessional Engineers of Saskatchewan. 


Believe, Believe 


A man of courage is also full of 
faith,—CIcERo, 
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from your 


communication 
batteries — 


install C&D Plasti€al 


If you require premium batteries for communication service—telephone, carrier or microwave— 

then specify C & D PlastiCal batteries. Get premium life (25-years) for a fraction of the 

cost of premium batteries. C & D PlastiCal batteries feature lead-calcium alloy grids completely 

free from the life-shortening effect of antimony found in conventional battery grids. 

Thus, a pasted-plate battery with lead-calcium grids gives extra long life and costs less than a 

premium battery with pure lead grids. 

In addition to extra life, C & D PlastiCal batteries— 

i Provide extra life because very little current is required to maintain a full charge. Thus internal corrosive 
action is drastically reduced. 

@ Eliminate the possibility of early cell failure due to sediment accumulation by triple insulation of plates. 

Wi Reduce accidental breakage by using a shock-resistant plastic container sealed with a Hi-Impac cover. 


A C&D representative will be glad to explain these and many other advantages of C& D PlastiCal batteries. 
If you prefer, write for a copy of bulletin T-532. 


TrmezAO HSATTERIE SS 
= of Brushohocken, Sa 


DIV THE ELECTRIC AUTOLITE CO 


Manufacturers of Syver-blad ® industrial Batteries + [PLaseiCEL[) * and )RiiBeRZ ®@ Batteries for Communications. Control, 
and Auxiliary Power * Producers of Autokeg ® Silicon Chargers and Matolal + Charger-Battery Combinations. “Trademark 
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New Signal Corps System 
Combines Several Networks 
The U. S. Army on Jan. 5 began op- 
eration of a new communications sys- 
tem, hailing it “breakthrough”. 
The new known the 


as a 


system, as 


Switched Circuit Automatic Network, 


or SCAN, was developed by a team of 
communications engineers and tech- 
nicians from the Army Signal Corps 
and Bell Telephone System. It will op- 
erate as an element of 
Communications System. 
The system combines several manu- 
ally operated communications networks 
into one that is automatic. Further- 
more, this single arrangement of fa- 
cilities is said to be capable of initially 
handling three types of service—voice, 
data and facsimile, with teletype to 
added in the near future. 
Maj. Gen. R. T. Nelson, the Army’s 
Chief Signal Officer, said he believed 
the Army now has the finest military 
communications system 
and is making a major 
to the improvement of 
Communications System. 
“SCAN represents a_ breakthrough 
by the communications industry to the 
road that will lead us to the ideal 
means of military communications,” 
General Nelson said. The general ex- 
plained that the modern Army needs 
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a communication system that is “re- 


sponsive” to the voice of command for 
administrative and logistic information 
required in support of command 


cisions. 


de- 


“The ideal system would have to be 
completely automatic, able to carry 
any type of signal, and be accessible 
from any point on the globe,” he said. 
“The SCAN network is a giant step in 
that direction, since, for the first time, 
it gives the Army an integrated user- 
to-user service within the continental 
United States.” 

Circuits for the SCAN network run 
through four large switching centers 
located away from target areas in dif- 
ferent regions of the United States 

The arrangement, or “layout’’, of the 
circuits gives a user at any location al- 
ternate paths to all other locations 
Thus, when a “call” made from a 
point in Florida to a point in Oregon, 
a machine at the nearest switching 
center automatically seeks out an idle 
transmission channel. 


is 


Calls are made in a number of ways 
At locations where the communication 
requirement is limited to conventional 
voice traffic, the user rings the Army 
post operator who, in turn, 
through to the distant point. 

Where there is a 
transmission of data 





dials 


for 
in 


requirement 
or facsimile 
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addition to voice the user 
locations are equipped with push-but- 
ton telephones. By using these tele- 
phones, the user can establish connec- 
tions himself in a matter of seconds. 
the connection is made be- 
tween two data points, the sender first 
speaks with the intended receiver to 
say that he wants to send data. Then, 
by flicking a switch at either end, 
data can be sent and received over the 
same line. At the same time, the sender 
or receiver can use the push-button 
set to make other calls. Facsimile calls 
can be made in the same fashion. 
The Army Signal Corps communi- 
cations experts pointed out that the 
SCAN network is an integral part of 
the Army’s Strategic Communications 
System, which provides communica- 
tions services to Army commands in 
more than 70 foreign countries. Both 
networks are operated the Army 
portion of the Defense Communic 
tions System. 


messages, 
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Mich. Telephone Man Honored 
For 57 Years’ Service 

One of Michigan’s oldest telephone 
men, Charles A. Anderson, 78, of Tek- 
onsha, was honored at the Christmas 
party of the Calhoun Telephone Co., 
Homer, which serves Homer, Tekonsha, 
Burlington, and Addison. He has been 

















Charles Anderson (center) of Tekonsha, Mich., and at 78, one of 
Michigan’s oldest telephone men, recently received an electronic 
shaver in token of his 57 years’ service. Joseph Stravers (left), 
manager of the Calhoun Telephone Co., makes the presentation 
during company’s Christmas party in Homer. Seated at right of 
Mr. Anderson is Mrs. Anderson, who served more than 25 years 
as an employe of the same company. 


connected with the 
than 50 years. 
“Actually, I began work as a tele- 
phone lineman 57 years ago for the 
Tekonsha Telephone Co. when I drove 
a team of horses and a wagon to haul 


company more 


THE DYNAMIC FORCE IN THE TELEPHONE INDUSTRY 


NORTH ELECTRIC COMPANY 


the service equipment,” Mr. Anderson 
said. 

In 1904, the Tekonsha company had 
only four rural telephone lines and 
about 60 telephones to serve Tekonsha 
and Burlington. 


When the Calhoun County 
phone Co. purchased the Tekonsha 
Telephone Co. on Oct. 1, 1911, Mr. 
Anderson was made manager of the 
Tekonsha and Burlington offices. 

He continued in the capacity of 
manager at Tekonsha until the Cal- 
houn County Telephone Co. was pur- 
chased by Daverman Bros. of Grand 
Rapids, on July 1, 1955. The company 
is now known as the Calhoun Tele- 
phone Co. Mr. Anderson still does some 
work for the company, although semi- 
retired. 

Joseph Stravers, manager of the Cal- 
houn company, said, “Mr. Anderson 
in all of his 57 years of telephone 
service, has never lost a day’s pay.” 


Tele- 


General Telephone Directory 
Reports 3 Managerial Changes 

General Telephone Directory Co., 
has announced several organizational 
changes, effective Jan. 1. Donald F. 
Briggs, formerly manager of the San 
Angelo, Tex. division, has been ap- 
pointed manager of the new Los An- 
geles County (Cal.) division which was 
formed by separating the Bell, Cal. 
office and area sales operation from 
the Long Beach division. 

Paul E. Schewe succeeds Mr. Briggs 
in San Angelo; and Fred G. Dorr has 
been appointed acting division man- 


If you’ve been “putting off’ consideration 
of North Electric Crossbar switching equip- 
ment because you’re still “getting by,” are 
you looking realistically at the future? 
Network problems are demanding greater 
capacity, efficiency and flexibility every 
day. Sooner or later you'll come face to 
face with problems that can be solved 


only by 


NORTH ELECTRIC CROSSBAR 


Don’t wait till too late—talk today to the 


man from... 


(o> 


GALION, OHIO Qa 





Salt 


SERVES THE 
TELEPHONE 
INDUSTRY! 


Stahl Side Boxes — convert pick- 
ups into efficient Service Trucks. 


Stahl TMI-76 — Lowest-cost 
Telephone Body in the Industry! 
» 


Stahl TMI-76 — Engineered and 
built to rigid specifications. 


Stahl! Cable Splicer Body — built 
for longest, hardest SERVICE! 


MAIL THIS COUPON 
TODAY FOR COMPLETE 
INFORMATION & PRICES! 


Check product in which you are 
particularly interested. 


Stahl Metal Products, Inc. 
4750 West 160th St., Cleveland 35, Ohio 


NAME 


ADDRESS 








D. F. BRIGGS 


ager in Durham, N.C. to succeed Mr. 
Schewe. 

Mr. Briggs joined General Telephone 
Directory in 1945 as a sales represent- 
ative in Long Beach, and became a 
sales supervisor there in 1951. He was 
division manager in San Angelo for 
eight years prior to his appointment to 
the Los Angeles County division. 

Mr. Briggs received his degree in 
journalism from Los Angeles City 
College, and served three years in the 
United States Navy. 


P. E. SCHEWE 


Paul E. Schewe became associated 
with General Telephone Directory in 
1947 as a sales representative, and 
was a sales supervisor and assistant 
division manager in San Angelo before 
becoming division manager in Spokane, 
Wash. in 1958. 

Mr. Schewe was manager of 
Durham division from 1960 
appointment to San Angelo. 

Educated in Elmira, N.Y., he served 


the 
until his 


with the U.S. Air Force during World 
War II. 

Fred G. Dorr joined General Tele- 
phone Directory Co. as a sales repre- 
sentative in Lexington, Ky. in 1954, 
and became a sales supervisor in Dur- 
ham in 1957. 


F. G. DORR 


A native Kentuckian, he received his 
B.S. degree in commerce from the 
University of Kentucky, and served as 
an infantry officer in the Korean con- 
flict. 


GD /T Visits Five Offices 


In Traveling Sales Meeting 

An increase in sales for General Dy- 
namics/Telecommunication was fore- 
cast by T. C. Thompson, vice president- 
sales, as he took his annual Stromberg- 
Carlson sales meeting “on the road.” 

Mr. Thompson and nine other Gen- 
eral Dynamics/Telecommunication of- 
ficials took a two-week trip in Jan- 
uary to visit the division’s five branch 
sales offices. 

This is the third year in a row that 
sales and customer service officials 
are visiting the branch offices to dis- 
cuss the program as related to each 
territory, instead of bringing all sales 
representatives to Rochester, N.Y., for 
one general meeting. They spent three 
days each in Atlanta, Chicago, Kansas 
City, Burlingame, Cal., and at the 
Rochester sales branch. 

Accompanying Mr. Thompson on the 
trip were Charles W. Pritchard, vice 
president-sales financing; Robert R. 
Dobbin, vice president-engineering; 
Charles F. Cheney, director of plans 
and programs; R. Fred Fairly, general 
manager-commercial sales; James D. 
Confeld, chief sales engineer; H. W. 
Clark, assistant chief sales engineer- 
transmission; Homer H. Smith, assist- 
ant chief sales engineer-toll ticketing, 
and L. W. Droel, manager of manu- 
facturing-engineering. 
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PRESSURIZED 
CABLE SYSTEMS 


with U.E.’s improved, compact Pressure Guard as the 
proven aid for reducing cable maintenance costs and 
improving customer service. 


Cable Mounted 


TYPE J31-5333 


4 
q Mounted 


TYPE 
J31-5338 


WHY A PRESSURE GUARD IS ESSENTIAL FOR MAXIMUM 
EFFICIENCY IN PRESSURIZED CABLE SYSTEMS 
@The Pressure Guard monitors and protects cable at all times, not 
just periodically. 
eThe Pressure Guard ensures routine sheath breaks are detected 
and localized prior to service disruption. 


@ The Pressure Guard provides one more value that may be detected 
at the test desk. 

@The Pressure Guard transmits its signals via working subscriber 
lines rather than requiring special circuits. 


@ The Pressure Guard reduces cable maintenance costs and improves 
customer service at very low cost. 


@ The Pressure Guard's low cost permits liberal usage for maximum 
protection. 


SPECIFICATIONS 
TYPE J31-5333 


Field Adjustment Range . 0 to 10 PSI 
Factory Setting 2 +% ‘PSI on fallin pressure 
Pressure Response . ‘aa +¥% oz. 
Proof Pressure . a 36 PSI 
Electric Rating . 0.01 amp ‘100 V DC 
Load Resistor .. Carbon composition 

270,000 OHM 1 watt 
Drop Wire ..........6° Type SJO#18 stranded 2.0 conductor 
Pressure connection: % NPT (% x \% elbow provided 
separately; usually not required with direct sleeve 
mounting). 


TYPE J31-5338 


Same as above with the addition of pole mounting provisions 
and 6’ of copper tubing. 


Available through regular suppliers of telephone equipment. Contact 
them for new Type J31 Pressure Guard brochure, Catalogs covering 
other UE pressure, vacuum and temperature controls also available. 


UNITED ELECTRIC 


CONTROLS COMPANY 
85 School St., Watertown, Mass. 
SUBSIDIARIES 


United Electrical Controis (Canada) Ltd.jUnited Sensor & Contro! Corp 
o’Connel!l Avenue Box 127 
Dorval, Quebec, Canada Giastonbury, Conn. 
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TELECOMMUNICATIONS 


ENGINEERS 


For Systems Planning 


Federal Electric Corporation, worldwide 
service division of International Tele- 
phone and Telegraph Corporation, has 
been awarded the responsibility for im- 
plementation of Med-Tropo—a major 
tropospheric scatter communication sys- 
tem in the Mediterranean. 


We are now offering positions to senior 
Communications Engineers who have a 
broad background in long lines and mi- 
crowave communications and who are 
thoroughly knowledgeable of standard 
U. S. or European planning and operat- 
ing specifications for large-scale tele- 
communication systems. A degree, a 
minimum of ten years’ experience and 
proven ability to plan a communication 
system which must work in all environ- 
ments under all conditions, and with in- 
put devices ranging from the telephone 
to the digital computer are our general 
requirements. We seek particular expe- 
rience in Multiplex, Switching, Tropo- 


scatter, Microwave and Power Systems. 


To obtain further information or to ar- 
range an interview, send your resume to 
Mr. Robert Hauserman, Professional 
Staffing, Dept. TE. 


FEDERAL ELECTRIC 
CORPORATION 


Service Division of International Telephone and 
Telegraph Corporation 


Paramus Industrial Park, Paramus, New Jersey 


An equal opportunity employer. 





SUPERIOR 


TANGENT 
SUPPORTS 


Superior Tangent Supports TS 
222 and TS 934, constructed of 
galvanized steel, provide a 
low-cost, simple method of 
supporting I.M. (Integrated 
Messenger) wire products. TS 
222 will support a steel mes- 
senger of .062 diameter. TS 934 
will accommodate steel mes- 
sengers of .083, .109 and .134 
diameters. Both tangent sup- 
ports hang on the 7/16” diame- 
ter drive hook. 


For prices, write 


SUPERIOR 
CABLE 


SUPERIOR CABLE CORPORATION 
HICKORY, NORTH CAROLINA 
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| unit has a hydraulic, 





News on New Products 


CABLE REEL TRAILER—A large 
cable reel trailer capable of loading, 


unloading and paying out reels up to 
| 30,000 pounds capacity is announced 
by Truck Equipment Co. 


Designated as Model TCR-20S, the 
self-contained 
power source and handles the largest 
reels used in industry today, the com- 
pany states. It is designed to carry 


reels 120 inches in diameter and 84” 
| in width. Hydraulic cylinders load the 


reel onto the trailer bed and will raise 


| it to payout position from a single con- 
| trol source. Operator is several feet 
| away from working parts at all times. 


Break-away locking for brakes pre- 


| vents runaway accidents, according to 
| Truck Equipment Co. The trailer is a 


four-wheel low-boy type and attaches 
to rear of standard line vehicles. It 
will maintain maximum highway 
speeds with ease and safety, yet will 
also function as a reel stand for string- 
ing cable. Request NP1794. 
e 

WIRE MARKERS—A new type of 
self-sticking identification for elec- 
tronic wires, said to have positive, per- 
manent adhesion to any type of wire, 


has been announced by W. H. Brady 
Co. 

The Brady company’s new B-400 
reinforced plastic wire markers are 
reported to have been designed specif- 
ically for wires, cables and harnesses 
in electronic equipment and assem- 
blies. They stick to any type of wire 
or insulation, including nylon, plastic, 
silicone, rubber, glass braid, nylon 
braid and Teflon and to insulation 
coated with oils, silicones or containing 
plasticizers. Brady says the markers 
have adhesion of 40 ounces per inch 
of width. 


Brady describes other properties of 
the B-499 as follows: 6000-volt dielec- 
tric strength, excellent resistance to 
fungus and most commercial solvents, 
ability to withstand 50 hours of ultra- 
violet exposure with no change. 


Brady B-400 reinforced plastic wire 
markers are available from stock in 
1% inch long and % inch long stand- 
ard sizes, and in the \% inch long min- 
iature size usually specified for small 
wires in electronic assemblies. Over 


TELEPHONY PUBLISHING CORP. 


608 S. Dearborn St. 
Chicago 5, Ill. 


Please have the manufacturer send me without obligation the literature 


indicated by the following numbers: 


NP1794 


; NP1795 


Company 


Street 


Town and State 


1/13/62 


NP1796 ; NP1797 


a 
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Slit and Cut Cable Sheath Fast and Easy! 


CABLE SHEATH 
SLITTER 


No. N-62267 

Just the tool needed for slitting most 
of the outdoor, heavy-duty types of 
cable coverings — large or small 
diameters. 

Cuts into cable jacket at any point 
without previous notching. Size 6”x 
1%”. Price with 2 blades $4.20. 


RING CUTTING 
CABLE TOOL 


No. N-2060 
A real handy tool for “‘ring"’ cutting the sheathing of INSIDE 
TYPE plastic, fabric, or rubber covered cable ¥/\4” to '”, 
or thin sheathed cable up to 1” diameter. Cut through cable 
sheathing limited to '/32”. Price $7.40. 
Write for catalog. 


P. K. NEUSES, INC. 


Small Tools for the Communication Industry. 


511-19 N. DWYER ST. ARLINGTON HEIGHTS, ILL. 


NATCO CLAY CONDUIT 


Multiple Six-Way 





for 


PERMANENT PROTECTION 
OF UNDERGROUND CABLE 


Natco Clay Conduit is furnished in both single and 
multiple duct for the permanent protection of under- 
ground telephone, telegraph, signal, power and lighting 
cables against fire, corrosion, electrolysis, mechanical 
injury and chemical attack. Write for —" 


ALSO 
ipa 
SINGLES TWO-WAY THREE-WAY FOUR-WAY NINE-WAY 
“natco corporation 
327 Fifth Avenue, Pittsburgh 22, Pennsylvania 
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SPLICE ENCAPSULATION and 
CABLE PLUGGING SYSTEM 


Proven Method for use on all types of 
Multi-conductor Communications Cable 
Fire and Police Alarm Cable 
Traffic Control Cable 
Cathodic Protection Cable 
Co-axial and Video Pair Cable 
Railroad Signal Cable 


Can be used with 


LEAD and PLASTIC 
JACKETED CABLE 


PAPER, PLASTIC, PULP and RUBBER 
CONDUCTOR INSULATION 


Ideal for Aerial, Duct, Direct Earth Burial and 
Submerged Installations 


” NEW Semper-Seal application 
data and catalog information 


C&S PRODUCTS COMPANY 
Windsor Locks, Connecticut 
NAtional 3-2450 


C&S PRODUCTS COMPANY 
Windsor Locks, Connecticut 


SEND ME the latest Semper-Seal information. 


3? 





POLE PRUNERS 


No. 11 
Cuts up to 1” 
branches. A 
strong, durable, 
easy cutting 18 
foot tree prun- 
ing unit. Spruce 
extension poles 
in 6 foot sec- 
tions, with tele- 
scoping alumi- 
num joints. 


No. 12 


Cuts up to 12” 
branches. Prun- 
er head is mal- 
leable iron 
casting, husky, 
unbreakable. 
Smooth, easy 
cutting action. 


LOPPING SHEARS 


Heavy duty, fast easy cutting loppers 
designad for utility use. 


—- 


No. 75 
c ound lever cutting action, 
cmaatie slices through 154” to 2 
branches. 
Nos. 525, 530 


The famous “Tiffany” pattern lopping 
shears 25” and 30” models. Cut 
branches up to 134”. 


26” blade of Sandvik Swedish steel 

especially designed for true work. 

For those spots where a chain saw 
can't operate. 


Send for literature and additional in- 
formation on pruning tools of all types. 


SEYMOUR SMITH & SON, INC. 


Oakville, Connecticut, U.S. A. 


Sales Representative 
JOHN H. GRAHAM & CO. INC. 
105 Duane Street, New York 8, New York 


60 


1,000 different solid numbers, consec- 
utive numbers, solid letters of the al- 
phabet and machine tool symbols are 
stocked. The markers conform to MIL- 
E-5272A, MIL-D-10369B and other 
military specifications. Request NP1795 
8 

WIRE ROPE HOIST—A new smaller 
Griphoist, %4-ton capacity unit, has 
been added to the line of wire rope 


hoists by Griphoist, Inc. The new mod- 
el, T-15, weighs 14 pounds and uses 
5/16-inch wire rope. 

Special features, Griphoist says, are 
the unlimited cable travel; passing of 
the cable through the unit without 
coiling or spooling, and precision con- 
trol of load to thousandths of an inch. 

The %4-ton rating can be increased 
to 14%-ton, 3-ton, or more with pulley 
blocks. 

The T-15 uses the same basic mech- 
anism found in the two larger Grip- 
hoists. Two pairs of self-energizing, 
forged steel jaws grip and pull the 
cable in an action much like pulling a 
rope hand-over-hand. Request NP1796. 

- 

NYLON CABLE TIE—Electrovert 
Inc., manufacturers of cable and wire 
tying systems, has introduced its In- 
sulok Cable Tie, which takes only sec- 
onds to fix. The Insulok tie features 
a non-return, cam-action locking de- 
vice which ensures permanent tying 
with no slackening, the company states. 


maa ss ce a 


Eliminating the use of tape, string 
or similar improvisations, these cable 
ties, according to Electrovert, involve 
one component part only, molded from 
tough, flexible nylon, and withstand- 
ing a temperature range of —80 to 
+150 degrees C. 


The Insulok Cable Tie is available 
in three sizes—types LK 1 and LK 2 
measure 3/16 inch wide by 3/64 inch 
thick; corresponding lengths are 3 
inches and 4-11/16” and they will ac- 
commodate cables from 3/16 to 9/16 
inch in diameter and from 3/16 to 
11/16 inch in diameter respectively. 
Type LK 3 measures 9 inches long by 
%, inch wide by 1/16 inch thick and 
is intended for cables from % inch to 
2-inch diameter. Request NP1797. 


Esperseth Directing AE 
Labs Industrial Systems 

Maurice H. Esperseth has been 
named director of industrial systems 
development for Automatic Electric 
Laboratories, subsidiary of 
Telephone & Electronics. 


General 


M. H. ESPERSETH 


In his new position, Mr. Esperseth 
will have responsibility for the design 
and development of control systems for 
railroads, highways, pipelines, and 
others. 

Mr. Esperseth, a member of the 
American Institute of Electrical En- 
gineers, started with Automatic Elec- 
tric Laboratories in 1951 as an electri- 
cal engineer after being graduated 
from Marquette University. 

He later became design group super- 
visor for telephone switching systems, 
and is responsible for three patents in 
that area. 

He succeeds Leith Johnston who has 
retired. 


Brice Machinery to Represent 
C&D Batteries in Houston 
Brice Machinery & Controls Co., 303 
Bastrop St., Houston, Tex., has been 
named to represent C & D Batteries 
division, The Electric Autolite Co. The 
company announced that the Brice 
organization will provide sales and 
service for C & D in the Houston area. 
Brice Machinery & Controls is headed 
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by William K. Brice. Sales manager is 
G. A. Metz. Richard T. Roach is the 
sales engineer. 

C & D manufactures industrial stor- 
age batteries for the telephone and 
railroad industries; to power electric 
lift trucks; and for mining, control 
and other industrial applications. 


ITT Kellogg Appoints Carland 
Marketing, Planning Manager 


The appointment of James F. Car- 
land as marketing manager—commer- 
cial and industrial is announced by 
Richard H. Griebel, vice president and 
general manager of the telecommuni- 
cations department of ITT Kellogg, a 
division of International Telephone & 
Telegraph Corp. 


J. F. CARLAND 


For more than 20 years, he was 
associated with the General Electric 
Co., having served from 1930 to 1953 
in various capacities, including the 
fields of marketing, distribution and 
merchandising, regional government 
sales, advertising and sales promotion, 
and aircraft and electronics marketing. 

He is a graduate of Iowa State Col- 
lege with a bachelor of science de- 
gree in electrical engineering. 

Mr. Carland is a member of various 
professional groups, including the In- 
stitute of Radio Engineers, Academy 
of Science, American Management As- 
sociation, American Ordnance Associa- 
tion, and the Air Force Association. 

Mr. Carland’s responsibilities will in- 
clude marketing, planning, and im- 
plementation of the commercial and 
industrial facets of Kellogg Division’s 
business. 

Active for nearly thirty years in the 
fields of production, sales, marketing 
and management, Mr. Carland goes to 
his new post from Texas Instruments, 
Inc., at Dallas, Tex., where he was 
marketing manager of the international 
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Crapo Hil-135 


High Tensile Line Wire 


MADE TO WITHSTAND 
HEAVY STORM LOADS 


Time and time again, Crapo HTL-135 has demonstrated 
its ability to stand up under heavy ice and wind loads when other 
conductors failed. This can be attributed to the fact that Crapo 
HTL-135 combines high strength with high fatigue endurance plus 
superior elastic qualities which enable it to spring back into place 
when loads are removed. The result: service interruptions are 
minimized, re-sagging is seldom necessary, where this rugged tele- 
phone wire is used. 

The excellent telephonic transmission characteristics of 
Crapo HTL-135 make practical subscriber loops of 14 to 15 miles 
with normal voltages and equipment. Longer loops are possible 
where higher voltages and more sensitive telephone sets are em- 


ployed. For dependable, long-span, low cost rural lines, specify 
Crapo HTL-135. 


fo = 


HERE’S PROOF OF DEPENDABILITY 


The Crapo HTL-135 in this typical rural line of 300-foot 
spans was subjected to two heavy ice storms within 14 
months. This photo shows the line, without resagging, 
three months after the second storm, 


Write for 
Manual TM-59 


containing com- 
plete engineering 
data! 


N D A N A STEEL & WIRE CO., INC. 


Muncie, Indiana 





DESICCANT 


FOR DRYING 
CABLE SPLICES 
and 
Electronic Enclosures 


DRIERITE dries the Cable Splice by 
positive absorption of all moisture from 
wires, insulation, bandage and surfaces 
inside the sleeve. Application is easy 
and rapid. 


STANDARD PACKAGES 


fq Pint Can (50 Grams), 48 per Carton 
Yq Pint Can (200 Grams), 12 per Carton. 
1 Quart Can (800 Grams), 12 per Carton. 


orders filled same day 


W. A. HAMMOND DRIERITE CO. 


Xenia, Ohio 


EXTRA Holding Power 
QUICKLY Installed 
TOUGH For long life 


EVERSTICK 


ANCHORS 


For new construction and maintenance 
—Everstick Anchors speed up work and 
provide dependable anchorage on all 
types of jobs. Made of resilient, rust 
resistant ‘malleable iron. The toughest 
anchors made. Write for bulletin. 


division, after serving in various ex- 
ecutive capacities. 

Prior to joining Texas Instruments 
in 1957, he had served four years as 
executive vice president and general 
manager of the Chandeysson Electric 
Co., at St. Louis, Mo. 


GD Telecom Announces Three 
Engineering Appointments 
Three engineering appointments at 
General Dynamics/Telecommunication 
were announced on Dec. 20 by Robert 
R. Dobbin, vice president-engineering. 


S. B. WEINER 


Sherman B. Weiner was named chief 
engineer-electronics engineering. He 
will be responsible for the engineering 
of all phases of electronic switching 
and carrier products. 

Edward J. Dowejko was appointed 
chief engineer-customer engineering. 
In this position, Mr. Dowejko will 
direct the engineering of switching 
systems for specific customer require- 
ments. 

Arthur F. Perkins was named chief 
of advanced development. He will su- 
pervise the initial development of new 
products and new system arrangements 
in the engineering department. 

Mr. Weiner joined Stromberg-Carl- 
son, which later merged with General 
Dynamics, in 1947 as an engineer in 
the telephone test laboratory. 

He helped to establish the first XY 
School for customers, to teach the 
principles and maintenance of this 
Stromberg-Carlson dial system. Sub- 
sequently, he worked as a service en- 
gineer, and later, as sales engineer, and 
became section head in charge of car- 
rier engineering in 1955. 

In 1957, Mr. Weiner was named sec- 
tion head of electronic switching. At 
that time, he was responsible for devel- 
opment of the first electronic switching 
equipment for the military. 

In 1959, he was appointed manager 


E. J. DOWEJKO 


of advanced development. He holds a 
patent on automatic routine apparatus 
and has another patent pending. 

Mr. Weiner is a member of the 
American Institute of Electrical En- 
gineers and is secretary of the AIEE 
switching committee. 


A. F. PERKINS 


He received a bachelor of science 
degree in electrical engineering at the 
University of Michigan. 

Mr. Dowejko joined Stromberg- 
Carlson in 1946, after 10 years in var- 
ious engineering positions with Auto- 
matic Electric Co. 

From 1943 to 1945, he had been a 
communications specialist with the 
U. S. Army Signal Corps. 

At Stromberg-Carlson, his principal 
duties have been in switchboard en- 
gineering, and he was named head of 
this section in 1954. The following 
year, he was appointed manager of 
switchboard engineering, a position he 
held until being named chief engineer- 
customer engineering. 

Mr. Perkins joined Stromberg-Carl- 
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CABLE SPLICERS © LINEMEN 
STATION INSTALLERS 


STEADY WORK, GOOD PAY 
MIDWEST LOCATION 


The Weikel Line Company, Inc. 


FORT WAYNE, IND. 





Electric Power and Communications 
Construction 


E. & C. CONTRACTING CO. 
Box 191 


Paoli, Indiana 
Phone 7821 


TUDOR AND YAGER, INC. 
Telephone Construction 


TIPTON, INDIANA 
Phone OSborne 5-2267 


CREO & PENTA 


TREATED POLES 


‘from the Nation's Largest Plant’ 


DIERKS FORESTS, INC. 
NA 3-7766 Hot Springs, Ark. 





Cascade Pole Co., P.O. Box 743, Tacoma, 
Wash.—Creosoted Douglas Fir and Cedar 
Poles. 





Cc. M. Christiansen Co.— Northern White 
Cedar Poles, Pentachlorophenol treated. 
Plant and Yards, Phelps, Wis. 





Eppinger & Russell Co., 80—8th Avenue, New 
York t!, N. Y¥.—Creosoted Poles and Cross 
Arms. Plants: Jacksonville, Fla., Norfolk, 
Va., Eddington, Pa. 


International Creosoting and Construction Co., 
Galveston, Texas—Creosoted Southern Yellow 
Pine Poles. Plants Beaumont and Texar- 
kana, Texas. 





International Paper Co., Wood Preserving 
Division—926 Grand Avenue, Kansas City, Mis- 
souri—""LONG-BELL" pressure-treated South- 
ern Pine and Douglas Fir Poles—Creosote 
or Penta. 





Piedmont Wood Preserving Company—Creo- 
soted and Creosote-Penta Treated Pine 
Poles. Plant Augusta, Georgia. Yards, Vir- 
ginia, West Virginia and Connecticut. Ad- 
wa inquiries to Box 1662, Spartanburg, 


Texas Creosoting Company—5I2 Main Street, 
Orange, Texas—Creosoted Southern Yellow 
Pine and Douglas Fir Poles. Can also treat 
with “Penta.” 
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son in 1959 as head of the advanced 
development laboratory. 

A graduate of the University of Mich- 
igan, with a bachelor of science degree 
in electrical engineering, he spent five 
and one half years with General Elec- 
tric Co. working with semi-conductors 
and communications products, and 
participated in drawing up the first 
military specifications on transistors. 

He also served in the microwave 
section and participated in the installa- 
tion of a transcontinental communica- 
tion system. 

In 1956, he and three associates 
formed the consulting engineering firm 
of O’Hara Associates in Syracuse, N.Y. 

Mr. Perkins is a member of the 
American Institute of Electrical En- 
gineers, and participates in the acti- 
vities of its committee on communica- 
tion theory. He is also a consulting 
engineer of the transmission committee 
of the American Association of Rail- 
roads. 

He holds a patent as the result of 
his development of a compandor, and 
has several other patent applications 
pending. 


Stoke the Fire! 


“All the means of action—the shape- 
less masses—the materials—lie every- 
where about us.—What we need is the 
celestial fire to change the flint into 
the transparent crystal, bright and 
clear—That fire is genius.”—LONG- 
FELLOW. 


** TELEPHONES REPAIRED ** 


All phones completely reconditioned 
Workmanship & materials guaranteed 
Prompt Service 


TELE-SERVICE CO. 
Box 383, Kevil, Ky. 462-6666 


DIALS 


Dial Haven Reconditioning Service provides expert 
workmanship plus genuine and improved parts 
to insure long life for your telephone dials. 


DIAL HAVEN INC. 


P.O. Box 655 Monroe, N. Y. 
Code 914 783-2221 


CALL — WRITE — WIRE 


“AMERICA’S FOREMOST 
CABLEMEN” 


Aerial and Underground Engineering and Con- 


struction Service For Telephone Companies 


LARGE OR SMALL 


U. S. CABLE CONSTRUCTORS, INC 
2002 E. Wisconsin Ave P.O. Box 378 
REgent 4-9881 
APPLETON, WISCONSIN 


CABANISS-POGUE COMPANY 


Consulting Engineers 
Appraisals—Cost and Rate Studies 
Financial Assistance 


GRANT BLDG., ATLANTA, GEORGIA 





CARL C. CRANE, INC. 


Consulting Engineers 
121 S. Pickney St. Madison 1, Wis. 
Telephone Alpine 6-0247 


McGRATH 
ENGINEERING, INC. 


Consulting Engineers 


209 West 6th Street 
TOPEKA, KANSAS 
Telephone CE 2-2358 


SLOAN, COOK & LOWE 
CONSULTING ENGINEERS 
Appraisals—Original Cost Studies 
Toll Separations—Plant, Traffic 


and Commercial Engineering 
176 West Adams St. 


Chicago 3, Ill. Tel.: FRanklin 2-5924 


Professional Engineers - Contractors 
Central Office Installation 
Cable Splicers, Plant Crews, installer Repairmen 


HENKELS & McCOY 


PHILADELPHIA 
1800 N. Johnson St., Elkhart, Ind., Tel. CO 4-1121 


CABLE CONSTRUCTION CO. 
1512 Center S?. Tacoma, Washington 
ENGINEERING - CONSTRUCTION 
SPLICING - CABLE PLOWING 


CENTRAL OFFICE INSTALLATION 
World-Wide 


CABLE SPLICING 
LINE CONSTRUCTION 
CABLE PRESSURIZATION 
SYSTEMS ENGINEERED 
AND INSTALLED 
UTILITIES CONTRACTING CO. 
211 Custer St., Lansing, Michigan 
Phone—IVanhoe 25248 


EVERY MONTH 


More and More 
Telephone Companies 
use DIRECTORIES 
produced 

by 


LELAND MAST 
DIRECTORY COMPANY 


1619 CREENWOOD WILMETTE, ILL. 





________ CLASSIFIED SECTION 


Rates 15 cents per word payable in advance. Minimum charge $3.00 for 20 words or less. 
Classified advertisements must reach us 8 days before publication date. 


HELP WANTED 


AMBITIOUS MEN qualified as Sta- 
tion Installers, Equipment Installers, 
Cable Splicers, Linemen. Work in Mid- 
west. Harris-McBurney Company, Inc., 
P.O. Box 267, Jackson, Mich. 


CENTRAL OFFICE EQUIPMENT 
MAN. Must be fully experienced in 
Leich, TPL, and TPS dial equipment. 





Carrier experience would be helpful. | 
Good location and good company to 


work for. Write Box No. 4618, c/o 
TELEPHONY. 


INSIDE PLANT ENGINEERS 
OVERSEAS AND U.S. 
Requires thorough background in de- 
sign of large central office, manual and 


dial equipment. Send resume to I. F. | 
Markham, National Scientific Labs, | 


Inc., 2010 Massachusetts Ave., N.W.., 
Washington 6, D. C. 


TRANSMISSION & PROTECTION | 
ENGINEERS for employment with a | 


large expanding telephone company in 
the Southeast. Ideally located with im- 


mediate opening for experienced engi- | 
neers. Must have experience in tele- | 
phone engineering, primarily in the | 
areas of toll circuit layout, special cir- | 


cuit layout, trunk layout, transmission 
equivalent, and other subjects relating 


to transmission and protection engi- | 
neering. Salary commensurate with ex- | 
perience and qualifications. Please send | 


resume and photograph to box No. 
4616, ~ TELEPHONY. 








MICROWAVE COMMUNICATIONS 
ENGINEERS 


Ankara Teheran Karachi 
Bangkok US. 


Work involves engineering, supervision 
of installation, operation and mainten- 
ance of microwave communications sys- 
tems. 

College Degree Mandatory 


MICROWAVE COMMUNICATIONS 
TECHNICIANS 


Must be qualified by education and ex 
perience to inspect installation, operate 
and maintain microwave communications 
systems to insure quality and perform- 
ance standards. 

Technical or trade school training man- 
datory. 


Families May Accompany 

Usual Overseas Benefits 
Send detailed résumes to« Box No. 4620, 
c/o TELEPHONY 





TELEPHONE 
ENGINEERS 


DOMESTIC & OVERSEAS 


High Salaries... 
Permanent Positions... 
Liberal Employee Benefits... 


Immediate Openings For: 


OUTSIDE PLANT 
ENGINEERS 


Knowledge of transmission loading ani 
construction requirements for complete 
outside installation. Minimum 10 years 
progressive engineering experience. 


INSIDE PLANT ENGINEERS 


Step-by-step central office installation 
design and layout; carrier equipment 
and layout; traffic and transmission 
criteria. Minimum 8 years experience. 


TELEPHONE TRAFFIC 
ENGINEERS 


Experienced in traffic analysis. Degree 
plus 3 years experience or 10 years 
progressive plant experience. 

U. S. Citizenship Required 


Submit detailed résumé & salary requirements 
to Employment Manager 


CAPEHART CORP. 


87-46 123d Street 
Richmond Hill 18, N. Y. 





STOCK LIST NUMBER FOUR 


Block Terminal A.E. #:66686-A, 3x25 8”L. 3 7/16” W. 
Block, Carbon #+380-253, (.003 Dial.) for +3800 Prot. 
Cap, Lamp S.C. #27-A White and +27-B Red 

Cap, Lamp S.C. #+29-D White 

Eliminator, Battery Raytheon 24 volt 1 ampere 
Headband W.E. +11-A with pad ‘ 
Jacks, Lamp S.C. #121 on #81 Mtg. 20 per strip 
Jacks, Spring S.C. +130 on #81 Mtg. 20 per strip 
Jacks, Lamp S.C. #121 on #89 Mtg. 10 per strip 


(New) 
(New) 
(New) 
(New) 
(Recond.) 
(New) 
(Recond.) 
(Recond.) 
(New) 


Jacks, Spring S.C. #130 on #99 or #80 Mtg. 10 per (Recond.) 


Jacks, Spring S.C. #135 on #80 Mtg. 10 per strip 
Plugs, Operator S.C. #23 (Equal to +66 type) 
Plugs, Test Cook +3800 with 15 foot cord 

Relays, $.C. #194-A and +193-BB Line & Cut-off 


(New) 
(New) 
(New) 
(Recond.) 


Ringers, S.C. #£61-A Straight line 1800 ohm for 


#1243 and #1248 Telephones 


(New) 


WATCH FOR STOCK LIST NUMBER FIVE NEXT WEEK 


(Previous lists will be mailed upon request.) 


BUCKEYE TELEPHONE & SUPPLY CO. 


1250 Kinnear Rd. 


488-0655 (Area Code 614) 


Columbus 21, Ohio 





ENGINEER E.E. 


Must have thorough knowledge 

of transmission loading and 

submarine cable design. Over- 

seas assignment 18 months con- 

tract. Minimum 20 years pro- 

gressive engineering experience. 
U. S. Citizenship Required 


Submit resume to Employment Manager 


CAPEHART CORP. 


87-46 123d Street 
Richmond Hill 18, N. Y. 


TELEPHONY 





HELP WANTED 


OUTSIDE PLANT ENGINEERS 
OVERSEAS AND U.S. 
Requires thorough background in de- 
sign of telephone plants, underground, 
aerial cable and open wire in accord- 
ance with Bell specifications. Send re- 
sume to I. F. Markham, National Sci- 
entific Labs, Inc., 2010 Massachusetts 

Ave., N.W., Washington 6, D. C. 


COMMUNICATIONS 
PRODUCTS 
WANTED 


By Midwest Manufacturer 
with established sales organi- 
zation. Will manufacture and 
sell, for firms or individuals 
with good salable items. 
Write Box. No. 4623, c/o 


TELEPHONY. 


POSITION WANTED 
YOUNG MARRIED MAN WITH FIVE 
YEARS EXPERIENCE would like 
permanent employment as installer-re- 
pairman. Will relocate. Write Box No. 
4622, c/o TELEPHONY. 


INTERESTED 


IN POSITION AS 
MANAGER for operating telephone 
company, west or northwest location. 
15 years administrative, technical plant 
and commercial experience. Write Box 
No. 4625, c/o TELEPHONY. 


SALES ENGINEER DESIRES BET- 
TER OPPORTUNITY, willing to travel 
from Minneapolis headquarters. Twelve 
years experience in the electrical and 
communication field. Write Box No. 
4624, c/o, TELEPHONY. 


POSITION WITH PROGRESSIVE, 
EXPANDING INDEPENDENT. Eleven 
years Bell and Independent, six years 
electronics, graduate resident electron- 
ics school, second class license. Experi- 
enced all phases of cable, transmission, 
toll-test, carrier, X-Bar and SXS 
switching. Write Box No. 4626, c/o 
TELEPHONY. 


WANTED TO BUY 
WANTED ALL MAKES OLD 
TELEPHONES—our truck will pick up 


and pay you Cash on the spot. Tele- 
phone Co., Turtle Lake, Wis. 


INDIVIDUAL WISHES TO PUR- 
CHASE in the state of Texas operating 
telephone company or common bat- 
tery or dial company. Write Charles 
Lee, 3337 Trinidad Dr., Mesquite, Tex. 


JANUARY 13, 1962 


POWER EQUIPMENT 


¥ GUARANTEED 


e NEW MILITARY POWER RACK for 48 volt exchange or PBX 12 amp charger 
(selenium) adjustable 44 to 56 VDC (115 VAC). Includes voltmeter—ampmeter— 
circuit breakers—no voltage relays. 90 V. 20 cycle inverted converter (for 
operation from battery during power failure)—Telering—Switches, etc. 


Wt. 700 lbs. 
Photo on request 


RAYTHEON RECTICHARGERS (Rebuilt) 


tifiers). For long-life service 


Value $500.00 $200.00 | 


24 volt—6 amp—selenium. ..$100.00 
with silicon diode rectifier. ..$150.00 
24 volt—3 amp—selenium...$ 75.00 


with silicon diode rectifier. .$100.00 \ 


RAYTHEON-RECTIFILTERS (PBX-Re- 
built) 
nium 


with silicon diode rectifier....$75.00 | 


® 


INTERCOM POWER SUPPLY (New) 
12 volt—l amp—selenium full 
filtered 


. ; | RINGING EQUIPMENT 
48 volts, 6 amp—like new equipped | 
with silicon diodes (solid state rec- || 


$250.00 
Value $1500.00 





Subcycle Model M 7.5 watt. ..$35.00 
Model S-60 15-20 watt 

Model B-60 20 watt 

Model CB 40 watt 





| @ TELERING Model H (New)...$20.00 
Good used 


pe gt | @ WESTERN ELECTRIC—1000 cycle—20 
volt — amp — sele- | 


cycle 2 circuit (Signal Corps) EE101A 


| @ INVERTED CONVERTERS — Ringing or 
Power—48 volt to 90 volt, 20 cycle 
} 110-220 60 cycle. Many Types 


¥ FULLY GUARANTEED VSHIPPED ON APPROVAL 


TELectric 


1218 Venice Bivd., Los Angeles 6, Cal. 


Richmond 8-2249 (DDD 213) 





_WANTED TO BUY 





~ FOR SALE 





OPERATING COMPANY IN ILLI- 
NOIS, INDIANA, MINNESOTA OR 
WISCONSIN. 500 to 5,000 stations. All 
replies strictly confidential. Write Box 
No. 4621, ~% TELEPHONY. 


TELEPHONES—all types—any con- 
dition, candlesticks, wall sets, etc. 
Write advising quantities available. 
Our trucks will pick up. Reply to Box 
No. 3952, c/o TELEPHONY. 


SERVICES AVAILABLE 


TELEPHONE INSTALLATION— 
Unit or hourly. 16 years experience. All 
work guaranteed. Write JAMES E. 
HOLCOMB, Ironton, Mo., Telephone 
8-2682. 








~ FOR SALE 


LEICH 901 TELEPHONES in good 
condition. Write Nevada Telephone- 
Telegraph Co., Box 631, Tonopah, Nev. 


LIKE NEW 901—Wall or desk Mag- 
neto telephones with Koiled Kords and 
connecting blocks; $15.00 each. Write 
Telephone Co., Turtle Lake, Wis. 


TELEPHONE COMPANY—CALIFOR- 
NIA—Connecting toll line company, 
Dial-CDO 2 office X-Y equipped. Write 
Thomas P. Plotts, President, Happy 
Valley Telephone Co., Rt. 2, Box 5018, 
Anderson, Calif. Tel: Olinda, Calif. 
ELliot 7-2231—Area 916. 





NORTH ELECTRIC MCXR 10,000 Mc- 
Berty Common Control TPL switch- 
board; 1,200 lines wired and equipped 
(11% trunking); 28 trunk selectors; 
53 second selectors; 20 paystations; 50 
intercept lines to Mohawk Message Re- 
peaters; 10 party decimonic full coded 
ringing with Lorain K5 sub cycle dual 
timers, Tones, and Interruptors. Exide 
batteries, racks, and 1 50 amp. Lorain 
Flotrol. “A” type mainframe to ter- 
minate 3,000 cable pairs and 1,200 
switchboard lines on Cook 3,800 type 
protectors. Will sell or trade for stock, 
available Feb. 1, 1962. Call or write 
C. W. Pickelsimer, Jr. Citizens Tele- 
phone Co., P.O. Box 348, Brevard, N.C., 
TUrner 3-1511. 


Whether aS Winch 
Line ay 


a complete 
Line Gody 


& BODY CO. 7 


CLINTONVILLE, WISCONSIN *-3 24c¢ 





_______Index to ADVERTISERS 


AC Spark Plug 
Div. of General Motors 
Acme Visible Records, Inc. 
Acoustics Development Co. 
ADC Products 
Alphaduct Wire & Cable Co., The . 
Altec Lansing Corp. 
Aluminum Company of America 
Amchem Products, Inc. ........... 
American Creosoting Corp. 
American Steel & Wire Co. ....... 
American Telephone & 
TG 5S ia eo aes Wo, 0 0 0% 14-15 
Anaconda Wire & Cable Co. 
Arps Corporation 
Auburn Machine Works 
Automatic Electric Sales 
Corp. 
Barber Advertising Specialties, W: 
Bell Telephone Laboratories, Inc. 
Benner-Nawman, Inc. 
ng le Sy Sea - 
Bethlehem Steel Co. 
Bohnsack Equipment Co. — 
Brady Co., W. H — 
Brand, Wm.—Re ~- 
Buckeye Telephone & Supply Co. 51, 64 
Budelman Electronics Corp. — 
Pe a I 5 os ware cas &s ape — 
CED Beeeerrees Te. 6... cc ccccnse OF 
Cabaniss-Pogue Co. 63 
Cable Construction Co. ............ 
Cable Spinning Equipment Co. .... 
Caleculagraph Company 
of RR ares 
ee Se SS Sa aae 
Chevrolet Div. of General Motors .. ; 
Chicopee Mills Inc. 
Cleveland Inst. of Electronics 
Coates Field Service, Inc. 
Collins Radio Co. -- 
Colorado Fuel & Iron Co., The .... 
Commercial Cord Company, Inc. 
Communication Equipment & 
Engineering Co. 
Comptometer Corporation 
Cook Electric Company 
Copperweld Steel Co. 
Ce OG, os aoe ceeu ous 
Davis Construction Co. 
OR Se ee 
Deere & Co. 
ar Ae 
Dierks Forests, Inc. .............. 
Donnelley & Sons Co., R. R. ...... 
Duo-Safety Ladder Corp. -- 
E. & C. Contracting Corp. ........ 
Erco Radio Laboratories, Inc. ..... 
Everstick Anchor Co. 
Exide Industrial Div. 
Federal Electric Corp. ............ 
Floor-Con 
Ford Motor Co., The 
Gagne Enterprises, Inc. 
General Cable Corporation 
General Machine Products Co., Inc. 
General Telephone 
Directory Co. 
Gladwin Plastics, Inc. 
Gould-National Batteries, 
Graybar Electric Co. 
Hallamore Electronics Co. 
Hammond Drierite Co., W. A. ..... 


66 


Ine. 


Harris-McBurney 
Henkels & McCoy 
Highway Trailer Industries 
Hirsch Organization, Inc., Gustav 
Hitachi, Ltd. 
Holan Corp. 
Indiana Steel & Wire Co. ......... 
International Telectronics Inc. .... 
Irwin-Auger Bit Co. ........ccece% : 
ITT-Kellogg 
Jet Line Products, Inc. ........... 
Johns-Manville 
Justrite Mfg. Co. 
Kearney Co., Jas. R. 
Kemode Manufacturing Co., Inc. .. 
Kennecott Wire & Cable Co. - 
Keystone Steel & Wire Co. ....... — 
Killoren Company 
Klein & Sons, Mathias 
Koiled Kords, Inc. 
Koppers Co., Inc. 

Wood Preserving Div. .......... 
Leich Sales Corporation 
Lenkurt Electric Co. 
Lindsay Telephone Supply Co. 
Lorain Products Corp., The 
Lynch Communication Systems, Inc. 
Magnolia Chemical Co., Inc. 
Mast Directory Co., Leland 
McCabe-Powers Body Company ... 
McGrath Engineering Inc. ........ 
Midwec 
Monarch Molding, Inc. 
Monsanto Chemical Co. 
Morrison-Pelsue Co. 
Natco Corporation ............... 59 
National-Standard Co. - 
National Telephone Supply Co. 
Neubauer Manufacturing Co. 
SE Se aero ere 
New Telephone Instr. Co. 
North American Philips Co. 
North Electric Company 
Northeast Electronics Corn. — 
Olin Mathieson Chemical Co. ...... 
Onan Division, 

Studebaker-Packard Corp. 
Orangeburg Mfg. Co. 
Osmose Wood Preserving Co. 
Panhandle Electric Sales, Inc. 
Parsons Company 
Petersen Engineering, Inc. 
Phelps Dodge Copper 

Products Corp. - 
Plastic Wire & Cable Corp. ........ — 


Company 


WESTERN REPRESENTATIVE 


McDonald-Thompson 

625 Market St., San Francisco, 
Cal. 

3727 W. Sixth St., Los Angeles 

620 Sherman St., Denver, Colo. 

National Bidg., Seattle, Wash. 

3217 Montrose Bivd., Houston, 
Tex. 

2727 Oak Lawn Ave., Dallas 19, 
Tex. 

2035 S. W. 58th Ave., Portland 1, 
Ore. 


Precision Multiple Controls 

Preformed Line Products Co. ...... - 

Puregas Equipment Corp. 

Radio Corporation of America 

Railway Communications, Inc. 

Raytheon Company 

Recordak Corp. 

Reliable Electric Company 

Republic Creosoting Company 

Rockwell Products Corp. 

Rolatape, Inc. 

Safety Tower Ladder Div. ........ 

IO is SA ei eo oe ov ben tieee 

Seymour Smith & Sons 

Sherron Metallic Corp. 

Sierra Electronics Corp. .......... — 

Sloan, Cook & Lowe 

Stahl Metal Products 

Stampings, Inc. 

Stromberg-Carlson® Products, 
General Dynamics 
Telecommunications 

Stewart Brothers 

Studebaker-Packard Corp. 

Superior Cable Corporation 

Suttle Equipment Corporation 

T.E.I. Corp. 

po re iy er cere ea 

Tele-Muff Co. 

Telephone Cables, Ltd. 

Tele-Service Co. 

Tele-Wire Supply Co., Inc. 

Templeton, Kenley Co. 

Terado Company 

Thornhill Publishing Co. 

Transandean Associates, Inc. 

Trans-Technion, Inc. 

OE ae NES BOGS 5s an arvdes éctueee 

Union Carbide Plastics Company .. 

United Electric Controls Co. ...... 

U. S. Cable Constructors, Inc. ..... 

United States Independent 
Telephone Association 

United States Instrument Corp. ... - 

United States Motors Corp. ...... 33 

United States Steel Corp. 
American Steel Wire Co. 

Universal Controls Corp. 

Utilities Contracting Corp. 

Utility Equipment Co. 

Utility Products Co. 

Utility Service Co., Inc. 

Utility Tool & Body Co. ... 

Vincent & Vincent 

Warn Manufacturing Co., 

Warren Mfg. Co., The 

Weikel Line Company 

Western Electric Co. 

Whitney-Blake Co. 

Williams Inspection Co., Inc., A. W. — 

Willys Motors, Inc. - 

Winders & Geist, Inc. 

Wiremold Co., The 


~ 


Wyoming Valley Equipment Div. .. - 
TELEPHONY 





BARRIER CREME— 


prevents grime and stains from 
soaking into the pores; cuts 
washup time; saves manage- 
ment thousands of dollars by 
eliminating skin hazards, in- 
surance claims and production 
delays. Code 696 


ICE-RID Windshield DE-ICER— 


melts ice and frost instantly; 
will not harm car finish; as- 
sures safe driving vision. 16 oz. 
— packed 12 per case — Code 
456 


RUST-RID— 


frees rusted Nuts-Bolts-Studs- 
Hardware. Magnolia Rust-Rid 
sprays rust away instantly— 
frees nuts, bolts, studs and 
other corroded poleline hard- 
ware. 16 oz.—12 @ carton. 
Code 123 


KORROSION RID 


CODE MK. 


"UL Re sal 
Puy MOVE CORROSION. pa 


ETC, FROM ALUMINUM, 
re BOOTHS, ALUMINUM < 
DOORS AND EXPOSED MET 


KORROSION RID— 


(does not spray on) 


will remove corrosion, salt 
spray, etc. from aluminum tele- 
phone booths, windows, doors, 
etc. Packed 24 pints per case— 
Code MK-O 
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Let our “Revenue Men” 


TURN YOUR DIRECTORY 


Take a man like 
Harold Verucchi 


Harold is one of our “Revenue Men” 
in Princeton, Illinois. 


He knows the territory well, and is 
well-known in the territory. In high 
school, Harold established a name for 
himself on the football field, the 
basketball court as well as the track 
cinders, and devoted his excess en- 
ergy to the school paper, speech club 
and glee club. 

After graduation, Harold started his 
business career as a wholesale route- 
man in dairy products. A short time 
later, he became a department man- 
ager in a chain store branch. 


It was in 1953 that Harold joined 
General Telephone as a salesman in 
our Kewanee, Illinois, unit. He was 
promoted to Sales Supervisor of our 
Princeton unit in 1958. 


Harold and his wife have two fine 
young children. You'll find Harold ac- 
tive in community groups like the Elks, 
the Princeton JC’s, and his Men’s Club 
at church. 


Harold is typical of the “Revenue 
Men” who work for General Tele- 
phone Directory Company and for 
you. And they all have one thing in 
common—they are always an asset 
to any community in which they live. 


PROBLEMS INTO 
PROFITS 


Our Directory “Revenue Men” provide the Inde- 
pendent Telephone Industry with a flexible and 
highly skilled telephone directory organization. 
These men—working out of 35 strategic locations 
—are experienced specialists, trained to give you 
complete and quality directory service. 


They act as telephone company representatives 
in their day-to-day contacts with your customers, 
not only selling and supervising the sale of Yellow 
Pages advertising—but also acting us public rela- 
tions representatives for you in their dealings 
with the public. 


Thoroughly trained to know any condition that 
pertains to telephone service, they’re experienced 
hands at helping large and smal] Independent 
Telephone Companies “‘take the kinks out of 
knotty directory problems!” 


Write or phone our office nearest you for our 
Complete Directory Service Plan. 


GENERAL TELEPHONE 


DIRECTORY COMPANY 


1800 Oakton Boulevard Find It Fast 
Des Plaines, Ililinois 
VAnderbilt 7-6111 


DIVISION OFFICES: 


Bloomington, IUingis « Columbia, Mo. ¢ Durham, N.C. ¢ Erie, Pa. 
Fort Wayhe, Ind. ¢ Honoluly, H.J. * Lexington, Ky. * Long Beach, Calif. 
Madison, Wis. ¢ Manila, P.J. « Muskegon, Mich. « St. Paul, Minn. 
San Angelo, Tex. « San Francisco, Calif. « Spokane, Wash. 
St. Petersburg, Fla. 











